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The 


An address delivered Tuesday, February 12, at the 
Annual Convention of the Pennsylvania and Atlan- 
Neu 


tic Seaboard Hardware Association and the 
York State Retail Hardware Lssociation Hotel 
istor, New York City 


AND lubber, ahoy! Land lover, ahoy! Here’s 
L a message from men who go down to the deep. 

It comes from a fog horn pointed inland. Cup 
your hands to your ears and listen. 

The most gigantic searchlight of all time has for 
months past been sweeping the universe. Its pow- 
erful rays have penetrated fogs of frightfulness, 
mists of uncertainty and storms that have smashed 
staunch vessels to kindling. Now its work is fin- 
ished, for in the white glare of its intensely concen- 
trated rays stands the man of the hour. He is the 
man on whose efforts hangs the destiny of nations. 
Look at him. Look well and patriotically envy his 
trained muscles, his practical knowledge and his 
great opportunity. 

At a glance you recognize the American workman. 

In the spotlight he stands a gigantic figure, 
crowned with the box hat of labor—a living model 
for a new Statue of Liberty, a fitting mate for the 
French gift which stands in New York harbor hold- 
ing aloft the torch which enlightens the world. 

As we recognize him a mighty cheer goes up. 
A hundred million Americans throw their voices 
into it, and the “tiger’’ comes from a million and a 
half in khaki—National Army men who know him 
for the fighter he is. 

Listen—that man in the spotlight He 
must be real, a living, loving vital force, for if he 
is not our Democracy and all it stands for will soon 
crumble under the crunch of Prussian heels. With- 
out him, our Army and Navy, our aims and our 
Allies, will need but epitaphs to mark their resting 
places. Without him, might will be right, and the 
mailed fist of the Hohenzollerns will voice a verdict 
for vice, violence and unrestricted outrage. 

He is the man behind the lines. Look at him 
again. Well may we be proud that he is of us, the 
product of our opportunities, the offspring of our 
institutions, the son of Democracy. 

From his initiative has sprung industry that has 
repeatedly won the plaudits of the civilized world. 
His were the hands that fashioned the first cotton 
gin, his the work of building the first steam engine. 
He made the first telegraph lines, laid the first trans- 
atlantic cable, built the first aeroplane, the first 
steam-driven vessel and the first submarine. The 
skill of machinery he made and operated has over- 
come the handicap of the world’s cheapest labor, 
and made us the greatest manufacturing nation of 
all time. 

Workman, you are well crowned man of the hour, 
for through your Government the nations of the 
world come to you in their hour of need. The sons 
of Lafayette have come to you for interest on the 
supreme obligation which long ago made our Re- 
public possible. 


real. 


Is 
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Man of the Hour 


By Roy F. SOULE 











A Definite Job 


OUR work is definite. They haven’t confused you 
with any other man. They haven’t mistaken 
you for a navy man, for a farmer, a soldier, or a 
marine. The searchlight rests upon you because 
all that we are and all that we hope to be is in your 
hands. 
That searchlight is fierce. We know it, but don’t 
move, old man. We want to tell you why you're 


there. We want to express to you some plain 
straight-from-the-shoulder, man-to-man apprecia- 
tion. 


I live in New Jersey. Day after day I have taken 
the ferryboat to my work in New York. For months 
we passed the great Hamburg-American docks 
where, back in neutral days, a score of those great 
German liners were interned for the period of the 
war. One night one of them broke parole, shredded 
like a “scrap of paper” their German honor and 
sneaked to sea with supplies for raiders and subma- 
rines. Then we talked of the way the sailors on 
those German boats must be smashing important 
machinery as our country approached the inevitable 
conflict into which we were being forced. That 
time came, and when we assumed command of those 
ships we took over little more than hulls. . They had 
destroyed vital parts which experts estimated would 
take a year and a half to replace. The experts fig- 
ured labor on the day’s pay. But labor, plus patriot- 
ism, sent our first regulars to France on those very 
boats. 

Then our ferryboat talk centered on the old 
Vaterland, now the Leviathan, the greatest passen- 
ger vessel afloat. We saw her decks made over. Her 
great cabins were cut away for space economy. Her 
machinery was so badly wrecked they said it would 
take six months’ more work to put her in shape. Yet 
one morning she was gone, and we next heard of 
her in a French port. From her decks thousands 
of National Army men were disembarking while 
her holds gave up great stores of the supplies s° 
essential to our boys over there. Speed—the brains 
and brawn of Labor—king of emergency, keynote of 
patriotism. 


Now We Know—and We Need You 


HEN came shipbuilding. The English and French 
realized the true terror of the Kaiser’s subma- 
rine campaign before we did. They should have, for 
their vessels were being sunk. We appreciated the 
beastly horror of events of the day, but we did not 
grasp the deeper meaning. We hated the men who 
aimed torpedoes at unarmed merchant vessels, and 
set their passengers adrift, we cursed the slimy call- 
ing of those gunners who shelled women and chil- 
dren in open life boats, and thousands of our young 
men joined the fighting forces of the Allies, but we 
did not grasp so completely the Germans’ great ob- 
jective, which was to starve the armies allied against 
them, or to so interrupt their /flow of supplies that 
they could be overcome. Now we do realize it. 
Eight hundred sunken ships visualize and emphasize 
the meaning. 

No wonder England and France are more inter- 
ested in our shipbuilding program than in our 
Army. Two million men with no ships to bring 
them supplies are but a handicap. A billion bushels 
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of wheat with a sadly insufficient number of ships 
to take it where it is most needed is effort wasted. 
The greatest railroad system in the world with but 
a handful of ships at the terminals in incomplete 
emancipation. The greatest French and English 
leaders continue to state that the great need is ships 
and then more ships. 


Your brothers, man in the spotlight, have not 
been idle. We were not a shipbuilding nation, yet 
American labor jumped to its work with such a will 
that there are now ship yards in twenty-five of our 
states. Think of it, a shipbuilding plant in more 
than every other State in the Union, and many such 
vards in some States. Old Glory is now flying over 
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114 ship yards, and some of them are enormous. 
The record of patriotic American labor already gives 
us the thrill of victory. The ship yard at Newark, 
N. J., will shortly employ 20,000 men. It was fin- 
ished in 72 days after it was begun. It was our 
commercial Verdun. The plant at Hog Island, Pa., 
approaches completion, and will ultimately require 


35,000 workers, and will be building 50 steel ships 
atatime. It is our Ypres. One thousand four hun 
dred and thirty-seven ships have been started, a 


made-in-America answer to German atrocities. At 
the present time have under way more than 
double the amount of ships now under construction 
in Great Britain, which for centuries has been the 
greatest shipbuilding nation in the world. 


we 


We salute you, Labor. You are building 15 times 
the tonnage we formerly averaged. To double an 
industry almost new to us would have been a record, 
but your fighting blood is up and your battalions 
know no limit. 

We approach the time when skilled labor is urg- 
ently needed to finish these ships so nobly begun. 
We approach this time with supreme confidence 
because we know the fiber of our man in the spot- 
light. We know him for what he is. If there was 
a streak of yellow in him it would have shown long 
ago. If he was a welcher he would have welched 
long since. If he was a quitter he would never have 
started, for he is an educated. workman, and knew 
what he was tackling. If he were not the marrow 
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of Americanism, the searchlight would not be 
trained on him to-day. 

He stands there sturdily and in no uncertain voice 
calls: “What next, Uncle Sam?” And from Chair- 
man Hurley, head of the United States Shipping 
3oard, comes back the answer: “Boys, we need 


250,000 U. S. shipyard volunteers.” 
Democracy Calls Workers 


HO is Hurley? I'll tell you who he is: He’s the 

man who made a record on the Federal Trade 
Commission, and before that, years ago, he was a 
railroad locomotive engineer, an American workman. 
He is a graduate of business. A splendid type of 
the product of American opportunity, a man among 
men. A leader to emulate. A pacemaker and a 
patriot. 

When Hurley took that big job he said it could 
be put across because the hearts of American work- 
men would go into the work. He has tackled the 
biggest job of the age on your backing. 


The U. S. Shipping Board now needs a quarter 
of a million workmen. Here they are classified: 
Acetylene and Electrical Loftsmen 

Welders Developers 
: Loftsmen 
Asbestos Workers Template makers 
Blacksmiths = ; 
pee eats Machinists and Machine 
Dropforge men — 


Flange turners 


Furnace men Cold sawyers 


Drillers, hand and ma- 


Boilermakers chine 
Manglers Helpers 
Pressers Inside: Lathes; drills; 
Plate straighteners Boring. milling _and 
Reamers cutting machines; 
Riveters: Heaters, pass- operators and bench 
ers, holders on and hands; planes; 
coke handlers punches 
Tank testers Jogglers 
Outside: Installers 


Tool grinders 
Tool makers 


Carpenters 
Dock builders 
Fasteners 
Joiners 
Sparmakers 
Stagemakers 
Wood caulkers 
Wood reamers 


Painters and Wood Fin- 


ishers 


Plumbers and Pipefitters 
Pipe benders 
—_ ‘ Pipe cutters 
( 8 é s - ; 
hippers and Caulkers Pipe machine hands 
Clerical 


Counters Sheet Metal Workers and 


Estimators Coppersmiths 
Rate setters 

Storekeepers Shipfitters 
Timekeepers Improvers 
Weighers Linermen 


Draftsmen 
Marine draftsmen 
Tracers 


Structural Iron Workers 
Bolters up 
Erectors 
Regulators 
Riggers 
Riveters 


Electrical Workers 
Bell hangers 
Electricians 
Welders and Molders 


Wiremen Miscellaneous Trades 
Cementers 
Foundry Workers Conductors 
Chippers and rattlers Crane operators 
Coremakers Engineers 
Furnace hands Firemen 
Molders Galvanizers 
Pattern makers Gantry crane men 
Quartermen 
Laborers Tile layers 
General Trackmen 
Material—Stock Upholsterers 


Boys, the rattle of the riveter right now is our 
strongest answer to the rattle of German machine 
guns. Men who are called to the paramount duty of 
shipbuilding will have answered their military obli- 











February 14, 1918 


























gation regardless of age. They will be placed in 
the deferred class in the draft. 


Sign the Blank 


IGN the blank. 

Enroll as a shipyard volunteer. 

It is your answer to the curse of Kaiserism. 

It is the answer the German junkers fear most, 
for it will win the war. 

Enroll now. Your patriotic impulse should not be 
delayed the fraction of a second. It is too holy ‘a 
thing to be retarded. 

You will receive in return to your application 
the button of shipyard volunteer. This button 


Mail 
the 


Coupon 
To-day 


on 





gHlP —_ 


vou, aw 


Button to be worn by 








you will wear. It is a badge of distinction. It will 
brand you a man of the hour. 

Then you will go about your daily work holding 
down your regular job until you are called to the 
work of the nation. 

You merchants, you men of influence, you direc- 
tors of commercial activity who hear this message, 
pass it on. Get your local newspapers to use it. 
Put the shoulder of your influence, the power of 
your praise and appreciation back of this movement 
to man the shipyards. It will be done and you will 
be a bigger man for having helped to do it. 

Ships, and more ships. 

With them the war is won. 


Or Pass 


* 


us i It on 


toa 


Friend 


shipyard volunteers 







Public Serve 
Reserve 


i This is to Certity Thos if te; 
Li of has enrolled in the i F 
Fj) Cnited States Shipyard ¥ aluniers of the Public Service Reserve to uit dhe Natwn |B 4 


in its imperative need for merchant sups with which w overcome the submarine i 


menace aml maintain our forces at the front 









the | Poe War ell be wom ot home 
Kowsy viet dewen 0 4 thew at the awe eve 





Thaw wha gore theer stromgile mind thers wnflmewe to the speedy com 
enaion of digs nents sacle thet Us passes and highly covutiel so the 
war 


sorminesiuon of the B j 
{ 
precip nine 


Patek ie ae as = 
Cath 





gies st 





Sp i he Ai 


Edward N. 
U. S. Shipping Board, 
Washington, D. 

I wish you would send me at once further in- 
formation, telling me how I can enroll as a mem- 
ber of the U. S. Shipyard Volunteers of the Public 
Service Reserve for employment in shipyards, and 
so help win the war. 


Hurley, Chairman, 


My Tragde 16... cis 


My Name is 


IG 6h Sao bt Die ne ale hae RA DE ae 


City ONG DARNOs occ ede oe 











Hoosiers Hold Record- 


Breaking Convention 


Patriotic Service and Co-operation 
Keynotes of Every’ Session—Vote 
Entertainment Cash to War Relief 





—McCarty the New President 


r NHEY have a way of doing big things in Indiana, 

even in normal times, and war seems only to 

have stimulated them to greater activity. A 
snow blockade of state-wide extent at the time when 
the Indiana Retail Hardware Association was sched- 
uled to hold its Nineteenth Annual Convention was 
merely another obstacle for Hoosier ingenuity to over- 
come. The day had been set, the exhibitors had taken 
display space, and it would have taken more than one 
blizzard to keep the association members from being 
on deck at the appointed time. 

The convention was held in Indianapolis, Jan. 29, 
30, 31, and Feb. 1, and despite adverse weather condi- 
tions and war-time economies, was one of the most 
successful in the history of the association. Fully 500 
dealers were in attendance, and the meetings were at 
all times of that interesting Indiana type. What more 
could be expected? There was Secretary Corey and 
his efficient staff on the job from start to finish; there 
was Charlie Woodward of Carlinville, borrowed for 
the occasion; there was Sharon E. Jones with his sheaf 
of new memberships, and last but not least there was 
that grand old bunch of wheel-horses which includes 
sill Hubbard of Scottsburg, Milo Thomas of Corunna, 
Charlie Hall of Indianapolis, Fred Weir of Ligonier, 
Sert DePrez of Shelbyville, Charlie Frame of North 
Manchester, Otto Lang of Mishawaka, E. Barrott of 
Lawrenceburg, Bert Shanklin of Frankfort, and a list 
of others too numerous to mention. 

You can’t beat a combination of that type, so the 
success of the convention was assured from the start. 

The meetings were held as usual in the German 
House, and the exhibits were housed in the same 
building, while the Claypool Hotel served as official 
headquarters. Over 200 manufacturers and jobbers 
joined in the exhibit, and all voiced the opinion that 
the convention was a genuine record-breaker. 

There was little in the form of outside entertain- 
ment, the fund for this purpose having been turned 


LEFT—J. W. Meaker, 
Shanklin of Frankfort. 
apolis; H. Henoch, 


Jv, 


CENTER, ABOVE—E. L. 


M. L. 


Corey of Argos, 


and Henry Squibbs, American Steel & Wire 
Cowen, Auto Strop Safety Razor Co.; C. 
Auto Strop Safety Razor Co. CENTER, BELOW—Milo J. Thomas of Corunna, Secretar: 
W. 





P. Lo. 


McCarty, the new president, and retiring presi- 
dent, N. &. Stoner 


over to the Red Cross and the Y. M. C. A., but there 
was no lack of amusement. Good fellowship furnished 
all the entertainment necessary. 

On Tuesday evening the officers of. the association 
were entertained at a dinner given by the officials of 
the American Steel & Wire Company at the Columbian 
Club. Mr. Merriman acted as toastmaster, and our 
old friend Henry Squibbs looked after the merriment 
features. A dainty banquet was first served, after 
which there were short after-dinner talks from the 
guests and hosts. 

The real treat of the evening came in the form of 
an informal address by Frank Baackes, vice-president 
and sales manager of the company. He took as his 
theme the necessity of wire production, and gave a 
very interesting account of the various uses to which 
wire is put in this enlightened day and age. When he 
finished most of those present had a very much changed 


idea in regard to the uses of wire products. The 
closing part of Mr. Baackes’ talk was in regard to 
himself, his former country, his early life and his 


present citizenship. It was a talk that fairly breathed 
patriotism, and that carried with it a plea to treat 
the naturalized citizen fairly, giving him credit for 
honesty and faithfulness in his new citizenship. He 
told of his own sons fighting to-day for the country 
Co. RicgHt—Bert Shanklin and J. C. 
Schooley of Indian 
L. 


Hubbard of Scottsburg 
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of his adoption and voiced the belief that the natural 
ized German was to-day as truly patriotic and loyal 
as any citizen of any nationality. 

Altogether it was a jolly evening. Few who were 
present will soon forget it. 


Patriotism Keynote of Opening Session 


HE convention proper was opened at 2 p.m. Tues- 
day by President Stoner of Rochester, and re- 
solved itself from the very start into a patriotic ses- 
sion. Any doubt that might exist as to where the 
Indiana hardware men stand with regard to the war 
was banished from the time they stood and shook the 
rafters with the strains of “America.” This was fol- 
lowed by an impressive invocation pronounced by Rev. 
B. D. Beck of Indianapolis. President Stoner then 
started the ball rolling with a brief address, filled with 
meat for the business man. He began by giving a 
resumé of the work of the Indiana Association from 
the time of its inception nineteen years ago, then 
branched off into the things contemplated for the 
future. He prophesied a period of high prices to con- 
tinue for some time after the close of the war, and 
advised the dealers to carefully watch their stocks to 
meet the contingency. He touched lightly on the 
handicaps which now confront the large mail-order 
houses, such as shortage of material, delay in ship- 
ment, etc., and expressed the belief that the oppor- 
tunity was ripe for the retailer to reclaim the large 
trade now going to the cities. Much of the address 
was devoted to timely advice on business problems. 
Dealers were advised to use comprehensive invoice 
books, to put on special sales, and to advertise. He 
told of the advantages to be derived from the organ- 
ization of farmers’ and merchants’ clubs, and the insti- 
tution of credit bureaus, and advised the members to 
adequately pay their employees, declaring that it was 
almost impossible to pay a good man too much money. 
He called attention to the greater number of exhibitors 
at the convention, and requested the dealers to do at 
least a part of their buying while in attendance. Mr. 
Stoner then took up the all-important question of the 
war, emphasizing the fact that it must be won. The 
issue, he declared, was a struggle between ambition 
on the one hand and liberty backed by democracy on 
the other. The address closed with a stirring appeal 
to present a solid front of patriotism and to make the 
nation’s war their war. 
Mr. Stoner was followed by W. H. Hays, chairman 
of the state council of defense, who made a very inter- 
esting: and impressive talk on war conditions. Mr. 
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liays declared that the real business of every citizen 
of the United States to-day is war, and that everything 
else is merely chores. “This country,” he said, “is no 
accident. It was fashioned by the Almighty for a 
wonderful purpose, and is now fulfilling its mission.” 
He declared that the time had come when the world 
was too small to accommodate both autocracy and 
democracy and still live in peace. Mr. Hays then took 
up the question, “What are we fighting for?” and 
through a series of illustrative stories of German 
cruelty answered it to the complete satisfaction of all 
present. “We are fighting to make such occurrences 
impossible,” he said, “and we will fight until that time 
arrives.” The war, in his opinion, bids fair to be a 
long one, and may take five million men on the fighting 
line, five years’ time, and the expenditure of many 
billions of dollars. He closed with an appeal to each 
individual to make this war a personal war. “We will 
win this war,” he said, “but each must do his part. 
The war will not win itself.” The address elicited 
much favorable comment. It was followed by a short 
talk along similar lines by the Reverend Beck. 

Secretary Corey then read a letter and poem from 
J. H. Nieman and followed with the roll of honor, 
composed of hardware men who had entered the serv 
ice of the country. The list was a long one, and as 
it was read relatives of those whose names appeared 
were requested to stand. At the close of the reading 
it seemed that fully half of those present were on 
their feet. The voice of Secretary Corey shook with 
emotion as he concluded the reading by announcing 
that two of his sons were now enrolled in the army 

The delegates then listened to a few short talks from 
such men as Charles T. Woodward, Carlinville, Ill; 
L. S. Soule, HARDWARE AGE, and O. S. Torbett. Mr. 
Beegle of Chicago also addressed the convention, de- 
livering an invitation from President A. Vere Martin, 
Chicago Hardware Club, for all visiting hardware men 
to make their Chicago headquarters at the club. Those 
in the service of the country were especially invited 
to make the club a home whenever possible. 

The session closed with the appointment of the fol 
lowing committees: Nominations—W. L. Hubbard, 
Scottsburg; E. M. Bush, Evansville; Milo J. Thomas, 
Corunna; George A. Jones, Peru; George Barrott, 
Lawrenceburg. Resolutions—H. C. Heldt, Oakland 
City; D. Wray DePrez, Shelbyville; J. A. Neu, Bour- 
bon; H. E. Roamey, Columbia City; R. E. Mowrey, 
Brownsburg; Bert Shanklin, Frankfort. Auditing— 
T. L. McCarty, Fort Branch; A. G. Broadie, Williams- 
port; H. C. Heldt, Oakland City. 











46 


Entertainment Money Goes to Patriotic Organizations 


5 en Wednesday morning session was called to order 
at 10 o’clock, and after the singing of “America” 
the resolutions committee presented a partial report, 
asking the association to omit all free lunches and 
entertainment features, and donate the money usually 
devoted to those items to the Y. M. C. A. and the Red 
The resolution was carried with cheers, and 
each of the organizations were presented with a check 
for $250. This was followed by the report of Clay 
Duncan, delegate to the National Convention at St. 
Louis, which was very ably presented. 

Secretary Corey’s report was next in order, and it 
recorded the year’s progress in association work in 
no unmistakabke way. This report was followed by 
that of Treasurer Charles E. Hall, Indianapolis. 


Cross. 


Stirring Address by Frank Baackes 
tle feature of the session, and in fact of the whole 
convention program, was the address of Frank 
Baackes of the American Steel & Wire Company, which 
was delivered at this meeting. The seats of the con- 
vention hall were crowded to capacity, and the audience 
rose as a man when Mr. Baackes was introduced, ac- 
cording him a welcome such as is accorded to few 
speakers. The delegates expected much—they received 
even more than they had expected. Although born in 
the country with which we are now at war, Frank 
Baackes is imbued with a patriotism that puts to 
shame many an American-born citizen, and back of 
that patriotism is a wonderful commercial knowledge 
and a clean record of success. Those who 
failed to hear his address have missed more than mere 
words can tell. It was noticeable that Mr. Baackes at 
no time voiced the slightest criticism of the Admin- 
istration, and that his own particular business was 
left entirely out of the discussion. His talk was on 
“War and Business,” and the subject was treated in 
a broad way. 

“War is business,” said Mr. Baackes, “and its suc- 
cess or failure depends upon business methods. There 
are but two factors to. consider: to win this war, or 
to lose it, and the losing of this war is unthinkable. 
Our motto should he, ‘We can and must win the war.’ 
Peace at this time would be no more or less than a 
German victory. We cannot afford to let the German 
Empire come out of the conflict any greater than when 
she entered it. We could never again hold up our 
heads if we had stayed out of this war, and the same 
thing holds good if we fail to carry it t6 a successful 
conclusion.” 

He pointed out the tremendous task confronting the 
American people, and declared that it might require 
an army of four million men. ‘The only thing that 
Germany respects,” he said, “is sheer force and power,’ 
and he characterized the belief that Germany would 
break down internally as almost foolish. 

Mr. Baackes declared that the United States had 
done wonders to date, but expressed the belief that 
it had not yet done enough, because the American pub- 
lic had not yet come to a proper realization of what 
war really means. He expressed the opinion that 
there should be more unhampered co-operation in busi- 
ness, and in this connection took a rap at the Sherman 
Law as applied at this time. “Business must go on,” 
he said, “if we are to win. We have everything we 
need to win it, from the raw material on, if it is prop- 
erly co-ordinated and distributed, but the situation can 
only be handled by those who know. Our system is 
at fault.” He declared that he had no criticism to 
make, but that he did resent the insinuation that the 
business men of the country could not be trusted to 
do their part honestly and conscientiously. “You can- 
not expect a tailor to run a blacksmith shop,” he said. 

Mr. Baackes declared that there was more or less of 
a chaotic condition existing in business at this time, 
and said that the greatest loss was that of time, 
which never comes back. In this connection he took 
occasion to prophesy acute shortages in various lines 
of goods. He went on record as absolutely indorsing 


business 


the limitation of prices, which, he declared, was neces- 
sary to prevent a catastrophe and to allow the com- 
This limit, however, he 


‘mon people to live in comfort. 
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said, should be set by business men acquainted with 
conditions. Each industry should set its prices, and 
these prices should be passed upon by a board of men 
from the various industries. He said the time had 
come when every man should get away from the idea 
that he must make money out of the war. Profits 
should be made, large profits, but they should be made 
with the end in view of turning them over to the 
Government to aid in winning the war. This, he said, 
could be handled through taxation. He advised the 
dealers to use good horse sense in the conduct of their 
business, to study the needs of their communities, and 
buy their merchandise with those needs in view. 

Mr. Baackes then took up the possibility of a sud 
den peace, of which he said there was always a prob- 
ability, and declared that no one was able to accurately 
forecast what the effect of such a peace would be, 
although it should result in a business boom. The 
dealers were advised to keep their houses in order, and 
to believe in themselves and their neighbors. The 
address closed with a hearty indorsement of a uni 
versal military training system, not only as a means 
of protection to the country, but also for its great 
physical and moral effect. 

Charlie Woodward Has the Floor 

HE Wednesday afternoon session opened with the 

question box in charge of former President Charles 
T. Woodward of the National Association. The leading 
question discussed was that in regard to a dealer re- 
stricting his purchasing to one or two jobbing houses. 
There was much divergence of opinion, and the discus 
sion was an interesting one. Following the open discus 
sion, Mr. Woodward took up the subject of intensive 
study of trade territory, and through the use of charts, 
presented his views on this phase of business in a 
logical and impressive manner. No dealer in the coun 
try is in better position to handle a subject of this 
nature than Charlie Woodward, and a visit to his store 
in Carlinville, Ill., will convince the most sceptical that 
he knows whereof he speaks. He took up respectively 
the subjects of the automobile, good roads, telephone, 
parcel post, rural delivery, catalog houses, etc., giving 
their effect on the trade territory of the merchant. In 
regard to the automobile, he pointed out that the ma- 
jority of dealers consider it a help to business. Some 
assert that it takes the trade to the larger towns. 
Others declare that it makes the farmer slow pay, but 
these were in the minority. 

In regard to mail-order competition, his chart of 
investigation showed that out of 340 dealers questioned, 
81 thought it was increasing, 131 said it was decreas- 
ing in their territory, 98 regarded it as about the same, 
while 30 confessed that they didn’t know. 

Mr. Woodward went quite thoroughly into the can 
vassing and country delivery systems, and gave the 
dealers-a number of mighty good suggestions along 
these lines. He advised every merchant who could, to 
keep a man on the road, visiting the farming trade, 
selling goods and delivering them. He closed with a: 
explanation of a card index system which he uses in 
keeping track of the farm trade. On this card is 
recorded the rural route of the farmer, his address, 
name, name of wife, names of children. It also records 
whether he is the owner of an engine and an automo- 
bile, and whether he owns or rents his farm. Blank 
spaces are left for other information. Another card 
originated by Secretary Corey was presented to the 
delegates, which goes still more into detail along this 
line. 

At the close of Mr. Woodward’s address the delegates 
were given a brief talk on the poultry question by Prof. 
L. J. Brosmer of the State Agricultural College at 
Purdue. Mr. Brosmer drew attention to the rapidly 
diminishing stocks of red meats in this country, and to 
the fact that the Government was back of a movement 
to increase the raising of poultry. He informed the 
delegates that every member of the association would 
soon receive a questionnaire from Government sources, 
asking in regard to the handling of incubators, brooders 
and poultry supplies. He advised dealers to fill these 
out and return them promptly, so as to receive the 
Government help in selling this line. At this time al! 
present who carry poultry supplies were requested t 
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LEFT, ABOVE—Bert De Prez of Shelbyville and E. J. B 
Charles T. Woodward of Carlinville, [ll.; “Dad” Coates 
Ligonier. RIGHT, BELOW—Harry J. Thomas of Corun 
McCarty of Fort Branch, W. A. Shafer of Booneville, 





cher of the H. Belmer Co., Cincinnati. LEFT, BELOW 

of Allith-Prouty Co. RiGHT, ABOVE—F'red Weir of 
1a. CENTER, ABOVE—John F. Ress of Tell City, T. L. 
Charles Kindermann of Booneville. CENTER, BELOW, 


RIGHT TO LEFT—W. W. Partridge of Remington Mfg. Co., W. T. Terrell of Burgess Battery Co., Otto Long 

of Mishawaka, E. M. Bush of Evansville, H. W. Beeqle of Chicago. CENTER—P. B. Sullivan of Cincinnati 

Branch, National Lead Co.; R. A. Peterson and Mrs. Peterson of Muncie, Charles Bishop of Chicago, Sharon 
E. Jones of Indianapolis 


stand, and it is estimated that fully three-fourths of 
the audience stood up. 


Sharon Jones and His Field Notes 


SOR the past year our old friend Sharon E. Jones 
has been engaged in intensive field work for the 
Indiana association and has visited more than 300 
towns in the state during that period. His yearly re- 
port followed the talk of Mr. Woodward. It began with 
a detailed report of the various methods employed by 
dealers in doing the same work, one of the illustrations 
being that of a merchant who spent a half hour in 
selling unimportant items while four of his clerks were 
idle, while Mr. Jones and other traveling representa- 
tives were waiting to see him. This was referred to as 
a costly error. The matter of jealousy among dealers 
was also brought up, with its attendant price cutting 
and reckless granting of credit. One of the most inter- 
esting phases of this report was that in regard to the 
new items now appearing in hardware stocks. Among 
these were candy, soda fountains, and other lines un 
usual to the trade. In the opinion of Mr. Jones, the 
hardware dealer of the future will need a good big 
sign over the door, in order that the customer may 
recognize his store as a hardware store. He advised 
the use of better accounting systems and more thor 
ough business methods. The report closed with the 
declaration that he had not met 10 pessimistic dealers 
on his entire tour of the state. The balance of this ses- 
sion was given over to Mr. Miles, who explained the 
bookkeeping system compiled by the association for 
use in retail stores. It attracted much favorable com- 
ment, 
Thursday A Busy Day 
HE Thursday sessions were busy and filled with in- 
terest. The first on the program of the morning 


meeting was Herbert P. Sheets in an address on the 
“Finding and Solving of Hardware Problems.” He 


referred to the retail merchant as the greatest dis 


tributing factor in merchandising, and gave a series of 
reports from 2339 dealers, representing 21 organiza 
tions, as showing their activities. Of these the aver 
age stock was $12,786 and the average annual yearly 
sales, $36,398. Of the stores 1834 were in farming com 
munities, and 78 per cent of the total were in towns of 
5000 or less. Of these merchants, 395 were formerly 
farmers, 382 were in some form of hardware business 
267 were clerks, 123 were traveling salesmen and 351 
came from other mercantile ranks. Of the firms 77 
have been in business for 50 or more years. Store 
buildings are owned by 1221 of the merchants. The 
average turnover is 2.86 per year, and there is an aver 
age of 3.25 employees to a store. In the matter of clerk 
efficiency, 1266 say their clerks are efficient; 467 say 
fair; 168 say inefficient and 11 don’t know Personal 
instruction to clerks is given by 393, and 109 depend 
solely on the trade papers for clerk instruction. The 
average cost of doing business, compiled from 1793 re 
ports, was given as about 17.25 per cent. Out of 1909 
reports, 397 give credit sales as decreasing, 420 as i 

creasing, and 507 see no change. Out of 1839 reports, 
374 have no regular credit terms; 29 are on a cash basis, 
and the balance have almost every variety of terms 
imaginable. 

Of a total of 1779 reports, 230 said that jobbers 
helped to meet catalog house competition; 144 said they 
helped some; 1405 declared they did not help. Two 
hundred and eighty said jobbers’ salesmen showed 
clerks how to sell goods; 295 said they helped in this 
line to some extent, and the balance reported no help 
whatever. 

Mr. Sheets also used a chart to show the discrepancy 
in favor of the credit customer, and in the problem 
worked out, proved that the cash buyer is ordinarily 
compelled to pay 3 per cent on sales and 7% per cent 
on stock, for special service given the credit buyer. 

In a summary of 1684 reports from retail dealers, 
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it was shown that 833 thought that the demand for na- 
tionally advertised goods was increasing, 796 thought 
it decreasing, and 53 did not know. From the same re- 
ports, 615 said that mail order business was increasing 
in their districts; 478 said it was decreasing, and 472 
either did not know or did not care. 

Other charts showed reports in regard to the changing 
of community demands, the effect of the automobile on 
business, and numerous other interesting conditions. 

Mr. Sheets was followed by T. L. McCarty in a talk 
on “The Retail Business Now and After the War.” The 
address was divided into three divisions: Patriotism, 
Business, Pleasure. Our greatest business was declared 
to be the winning of the war, and the dealers were urged 
to co-operate with the Government by observing wheat- 
less and meatless days, and by getting others to do so. 
The motto of every dealer should be not “business as 
usual,” but “business better than usual.” He advised 
the use of better records and accounting systems and 
the insistance on having bills of lading to accompany 
invoices. Care in buying was declared very essential, 
and dealers were told to insist on getting the legitimate 
price, and to pay their accounts promptly. In regard to 
pleasure, he said that the dealer should take his usual 
vacation and so far as possible have his usual pleasures. 
He predicted a gradual change in prices after the war, 
rather than any abrupt change. This address was the 
last of the morning session. 


An Up-to-Date Credit System 


HE afternoon session opened with a snappy talk on 

the subject of sensible credit systems by Milo J. 
Thomas of Corunna. He acknowledged that the retail- 
ers are to-day doing a more protective credit business 
than they formerly did, but insisted that there was 
still room for improvement. The greatest help he said 
was an accurate knowledge of the customer before the 
credit was extended. Here Mr. Thomas introduced a 
set of ten resolutions on the credit system, as used in 
his store, one of which was as follows: ‘Resolved, That 
we will be as anxious to know when we are to receive 
our pay for the article purchased as the customer is 
about the amount he is to pay.” The address was a prac- 
tical one, and contained many valuable pointers from a 
man who is a successful banker as well as a leading 
hardware retailer. 

This address was followed by an exceedingly good 
talk under the heading “100 Per Cent Efficiency in 
Selling,” by Frank L. Campbell of John Lucas & Co, 
Inc., paint manufacturers, of Philadelphia. According 
to Mr. Campbell the man who is efficient is the man 
who pays his bills, and he outlined eight basic rules of 
selling, which would allow any dealer to meet his ac- 
counts when due. The rules, which were worked out by 
the Lucas organization after months of conferences 
with retailers, are as follows: , 


1. Adopt a definite policy for selling and store man- 
agement. 

2. Save wasted hours. 

3. Departmentize and keep sales records. 

4. Distinguish between “call-and-buy goods” and “go- 
get-it” goods. 

5. Develop and use a mailing list. 

6. Widen the scope of your selling. 

7. Acquire a reputation for service. 

8. Install an accurate system of accounting. 


Mr. Campbell was followed by Bert Shanklin of 
Frankfort on the subject, “Are stoves profitable?” His 
opinion was in the affirmative, provided the merchant 
knows and studies the line, and uses “brains, push and 
ability.” Stoves are usually classed as side lines to 
be pushed in certain seasons, and this, according to Mr. 
Shanklin, accounts for the fact, that many dealers find 
them unprofitable. They deserve special display space 
and a year-round selling policy. Dealers were advised 
by the speaker to handle not more than two lines of 
stoves and to get a good profit. He also brought out 
the fact that there is good money in stove accessories 
if properly handled. Mr. Shanklin also took up the mat- 
ter of farm implements along similar lines and de- 
clared that the sale of machine extras furnished a won- 
derful opportunity to dispose of binder twine, oil cans, 
whips and similar items. He advised the placing of 
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one clerk in charge of the repair line and urged the 
dealers to get good prices for the service. 

At the close of Mr. Shanklin’s talk, Mr. Woodward 
again opened the “Question Box” and there was an 
hour of very interesting discussion. The principal ques- 
tion that came up was in regard to the selling of paint 
with the colors in separate tubes. 


Resolutions Adopted 


HE resolutions committee reported in part as fol 

lows: Indorsing the community development plan; 
pledging support to the Government; opposing any re 
establishment of trade relations with Germany after 
the war, unless its Government is reorganized on a 
basis of strict accountability to its people; indorsing 
universal military training of the kind proposed in the 
Chamberlain bill; recommending greater care in the ad 
mission of foreign born for residence or naturalization: 
reaffirming approval of the Stephens’ Standard Price 
Bill; approving the movement on the part of the United 
States Chamber of Commerce to establish a Bureau of 
Retail Economics, for the consideration of retail prot 
lems and the betterment of retail merchandising meth 
ods; condemning advertising that pictures local me) 
chants as extortionists; commending farm papers and 
the Butterick Publishing Co. for the stand taken in 
regard to bipartisan advertising; condemning any at 
tempt to increase weight limit of parcel-post packages, 
and especially condemning the ruling of the Post Office 
Department which allows a reduction of postage on 
mail-order catalogs from which small merchants are ex 
cluded; condemning the use of objectionable and unfair 
selling contracts; urging the establishment of credit 
limits in retail stores, similar to those used by the 
banks, and the placing of sales more nearly on a cash 
basis; recommending the use of adequate accounting 
systems, which will give the dealers a thorough work- 
ing knowledge of their business; approving the efforts 
of manufacturers in the matter of standardizing certain 
classes of goods, and the discarding of such styles, num- 
bers, sizes and other variations from type as are super- 
fluous. 

A separate resolution was also introduced expressing 
the thanks of the association to Mr. Hays of the State 
Council of Defense and Mr. Baackes of the American 
Steel & Wire Company, for their excellent addresses, 
and to the officers of the association for their effective 
work during the past year. 

New Officers Elected 


HE closing half hour of the convention was given 

over to consideration of the Nominating Com 
mittee’s report and its confirmation. It didn’t take 
those Hoosier delegates long to settle their election 
problem because the committee had done its work well, 
as can be seen from the following recommendations: 
President, T. L. McCarty, Fort Branch; first vice-presi- 
dent, Fred E. Weir, Ligonier; second vice-president, 
A. G. Broadie, Williamsport; treasurer, Charles E. 
Hall, Indianapolis. Executive Committee: Bert Shank 
lin, Franklin; D. Wray DePrez, Shelbyville; George A 
Jones, Peru. Delegates to the National Convention: 
Ora Abraham, Martinsville; Jesse E. McCoy, Clover 
dale; P. J. Stonley, Hagerstown; R. Q. Gill, Lagoda; 
F. L. Wasmuth, Roanoke; W. C. Miller, Akron. Alter 
nates: E. S. Bullett, Corydon; Charles Curtis, Seymore; 
Frank H. Prunk, Indianapolis; Perl Carter, Hillsboro; 
J. S. Losenzhiser, North Manchester; H. E. Roma, Co 
lumbia City. Advisory Committee: N. R. Stoner 
Rochester; E. Barrott, Lawrenceburg; W. L. Hubbard, 
Scottsburg. 

The report of the committee was accepted without a 
dissenting voice, and Secretary Corey was instructed to 
cast the unanimous ballot of the association for the offi 
cers as recommended. 

The evening was given up to the exhibitors, as was 
the following forenoon, at which time the executive 
committee held its annual meeting and planned the 
campaign of the coming year. It goes without ques 
tion that. their first business was the unanimous re 
election of Secretary M. L. Corey, whose efforts have 
been so instrumental in making the Indiana Associa 
tion one of the leading hardware organizations in the 
country. 














methods and loyal co-operation with the Govern- 

ment in these trying times were the keynotes of 
the twelfth annual convention of the Oregon Retail 
Hardware and Implement Dealers’ Association, held 
at the Imperial Hotel, Portland, Ore., Jan. 22 to 25— 
the “farthest West” convention of hardware and imple- 
ment dealers in the United States. President G. W. 
Hyatt, of Enterprise, was a diligent and capable pre- 
siding officer, and the election of W. A. Hudelson, of 
North Powder to succeed him for the ensuing year met 
with general favor. 

The work of Secretary E. E. Lucas, of Spokane, who 
is also secretary of the Pacific Northwest Hardware 
and Implement Association, and the Washington Hard- 
ware and Implement Underwriters, for the first year of 
his occupancy of this position with the Oregon associa- 
tion, was highly commended, and plans were announced 
whereby he may devote more attention to the work and 
service of this association during 1918. 

There were several interesting, practical and inspir- 
ing addresses and discussions, and the general con- 
sensus of opinion was that it was one of the most 
successful gatherings of this organization in several 
years. 


T™ necessity for increased efficiency in business 


Tuesday Afternoon 


TS convention was called to order by President 
Hyatt at 2.15. After the singing of “America” 
by the audience and an invocation by Rev. Joshua 
Stansfield, the president introduced the Hon. George 
L. Baker, Mayor of Portland, who delivered the address 
of welcome. 

Senator George T. Baldwin, of Klamath Falls, re- 
sponded, thanking the Mayor for his hearty welcome, 
and urged the importance of a “drive” by the business 
interests of Portland to secure the completion of the 
Natron cut off, which would mean the practical affilia- 
tion of a large trade territory in his section to the 
Portland market—territory, too, which should naturally 
belong to the city. 

Collective Efficiency Needed 

N his annual address President Hyatt urged that 

efforts be made to increase the membership during 
the coming year, and recommended the election of a 
president who might be able to devote considerable 
attention to the work of the association, and the re- 
election of Secretary E. E. Lucas. 

The next feature was an inspiring address by E. D. 
Timms, president of Timms, Cress & -Company, of 
Portland, on “Business Camouflage and Barrage.” 

Upon motion by A. B. Hudelson, Mr. Timms was 
given a rising vote of thanks. 

Frank B. White, of Chicago, managing director of 
the Agricultural Publishers’ Association, followed with 
an interesting address on “Community and Business 
Betterment.” He urged that merchants get closer to 
the farmer, study his wants and needs, and be in a 
position to sell him what he wants—not what they 
think he ought to have. “Community association ac- 
tivities,” he said, “should embrace not only the mer- 
chants, but the country people, and all classes of local 
society, and should have six objects: (1) Co-ordination 
of purposes, (2) combination of efforts, (3) conser- 
vation of energy, (4) increased production, (5) de- 
‘reased waste, (6) attaining greatest efficiency.” 

Wednesday Morning 
ENATOR GEO. T. BALDWIN presided at the open- 
ing of the session Wednesday morning, and after 
the singing of “America” by the audience, introduced 
Senator Milton A. Miller, Collector of Internal Revenue, 
who spoke on “Our Country at War.” 


Income and War Taxes 


H® was followed by R. T. Jacob of the Internal 
Revenue Department, who spoke more in detail 
on the “Federal Income and War Tax Laws.” 

In reply to questions, Mr. Jacob stated that the in- 
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Northwestern Dealers Hold Successful 
War-Time Convention—Patriotism 
Permeates Sessions 


ventory may be based either on the cost of the goods 
or the market price, whichever is lower; that deprecia- 
tion should be charged off on building, but no deprecia- 
tion may be claimed on stock (except machinery and 
equipment in use in the business) as this is reflected 
in the sale of the goods—a reduced taxable profit. 
Depreciation is usually figured at 2 to 5 per cent, ac- 
cording to the construction of the building, and de- 
preciation on equipment may run as high as 20 per cent; 
accrued interest and principal payments on notes due 
the business are taxable if reported, but it is better not 
to take such payments into account until actually re- 
ceived. If such accrued assets are reported and not 
paid they may be charged off as loss in later reports. 
Invested capital includes surplus and undivided profits. 
Farmers are allowed to deduct crop expenses only for 
the year which the report covers. 

Secretary Lucas read a communication from _ the 
Portland jobbers, inviting the members and their guests 
to the “Jazz Jinks” in their honor, Thursday evening. 

John Raymer, of Reardon, Wash., president of the 
Washington Hardware & Implement Underwriters, 
was introduced, and spoke a few words on the success 
of this insurance and its savings to members. Mr. 
Raymer was in the city for only a short time, on his 
way to visit his son in the Aviation Corps at San 
Antonio, Tex. 


Wednesday Afternoon 


RESIDENT HYATT introduced C. A. Bigelow, City 
Commissioner, who gave an excellent talk on “What 
Fire Prevention Has Done for Portland.” 


Question Box 


A. L. Jameson was called upon to preside over the 
Question Box. The first question, “Should we use the 
trade acceptance in dealing direct with farm and city 
trade?” brought forth no special experience testimonies, 
but G. W. Griffin and others expressed the belief that 
the trade acceptance might and should be used to elimi- 
nate or reduce the burden of open book accounts. 

“Is it right for Portland implement houses (whole- 
sale) to sell direct to farmers and consumers?” There 
seemed to be rather more’ trouble in the hardware line 
than implements, with considerable difference reported 
in practices, several acknowledging receipt of dealer 
credit memorandums. The secretary suggested that 
each case should be taken up by the individual dealer 
with the jobber or implement house- that shipped the 
goods, when, usually, he believed a satisfactory expla 
nation or adjustment would be made. After this, if 
advisable, other steps might be considered. 

“What can jobbers and traveling men do to assist 
the retailer in keeping up with market changes and 
Mr. Griffin sug- 
gested, for one thing, that the traveling man might 
devote his spare time looking over stock and prices, 
and advise the dealer of items not priced right accord 
ing to the present market. Mr. Hyatt stated that sev 
eral wholesale houses are sending out current price 
sheets, and advised merchants to watch these and re 
mark accordingly. Secretary Lucas exhibited and ex 
plained the suggested price book gotten out by the 
Spokane office. 

“Are dealers going, or should they go, onto a cash 
basis?” P. L. Love has cash and credit prices on 
many items, as a result of which they have charged the 
business from about two-thirds credit to two-thirds 
cash, offering about the same margin as the jobbers 
allow retailers. Mr. Hyatt stated that as long as there 
is no difference in price it is natural for people to take 
credit. He allows a general 10 per cent discount, 5 
per cent on implements, and takes notes on long-time 
implement sales, and added, “This puts us in position 


strenuous requirements of the day?” 
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to compete with mail order houses. There was no 
strong sentiment in favor of the general practicability 
of strictly cash, but credit limitation and the cash 


discount met with favor. 
Keeping Trade at Home 
- papoecet B. WHITE, of Chicago, again addressed the 
convention on “Holding the Trade in the Local! 
Trade Center.” 

Secretary Lucas read extracts from an interview 
with Julius Rosenwald in the “Nation’s Business,” which 
led to a discussion of the subtleness of mail-order pub- 
licity, and criticism in particular of the recent action 
of a magazine of large national circulation, which has 
made a point of not accepting mail-order advertising, 
in running a large two-page display mail-order adver- 
tisement. 

Thursday Afternoon 
beens Thursday afternoon session opened again with 
the singing of “America.” President Hyatt intro- 
duced G. Clifford Barlow, of Warrenton, president of 
the Oregon Retail Merchants’ Association, who spoke 
on “Association Merchants.” He said, in part: 

“We find ourselves living in a new merchandise era, 
where thorough knowledge of changing conditions and 
methods is imperative if we are to successfully pass 
through the period of the war. You are here to-day 
this is your school—your merchants’ week. 
The association member is a man of action, when im- 
portant or vital issues are to be met; but the real asso 
ciation member is he whose membership is good for 
365 days in the year. You men appreciate the necessity 
of co-operation for the general good and protection of 
your business, individually and collectively. An ade 
quate income is necessary to properly conduct the work 
of an association. I hope every merchant in this State 
will always be willing to do his part in the development 
of his community, the State and our common country.” 

The convention was favored with another address by 
Ben R. Vardaman, this time on “The Art of Making a 
Sale.” 

J. C. H. Reynolds, of Spokane, in an address on “A 
Matter of Business Concern,” enlightened the conven- 
tion on certain dangers and ultra-socialistic tendencies 
in the movement fathered by the National Non-Partisan 
League, which has gained considerable power in North 
Dakota, and is spreading in Montana and various other 
Western states. 

He was followed by A. M. Churchill, state chairman 
of the Pledge Card campaign, with a talk on “Food 
Conservation.” 

President Hyatt announced the appointment of the 
following committees: Nominations—G. W. Griffin, 
J. R. Craven, A. F. Stearns, N. A. Bonn and Geo. T. 
Baldwin. Resolutions—A. L. Jameson, A. C. HublWard, 
F. A. Rosencranz, F. E. Chambers and E. A. Franz. 
Membership—W. A. Hudelson, F. Hubbard, P. L. Love, 
H. FE. Willeston and W. M. De Haven. 


“Jazz Jinks” 
official designation of the entertain- 
Thursday evening to the members 
and their guests by the jobbers of Portland at the 
Multnomah Hotel. That it was a lively affair from 
start to finish is indicated by the following directorate: 

Roastmaster—Ed Newbegin, of R. M. Wade & Co. 
Bouncer—Harry Stearns. Ticket Scalper—W. K. Slater. 
Moral Squad—A. B. Hudelson, E. A. Franz and George 
Larkin. Stool Pigeons—Walt. Griffin (a former presi- 
cent) and Bill De Haven. Bar Pilots—John Ides and 
Bill Ungerman. Draft Board (Window Tenders)—G. 
W. Hyatt, C. H. Archerd ard Guy Bennett. 


because 


Bi fgenes was the 
ment offered 


Friday Morning Session 

T a meeting of the executive committee, Chairman 

Archerd presiding, Secretary Lucas reported that 
the Board of Pacific Northwest Association had voted 
not to claim remuneration for the secretary’s services 
for 1917, according to the terms of the contract, inas- 
much as the secretary had not been able to devote as 
much attention to the work of the Oregon Association 
as he had intended. Chairman Archerd and other 
members of the committee were agreed, however, that 
the secretary’s services had been of great value to the 
Oregon Association, and that remuneration should be 
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made according to the terms of the agreement. Sec- 
retary Lucas added that in either event the money 
would be used for the benefit of the Oregon Associa- 
tion 

New Officers Elected 

RESIDENT HYATT called the convention to order 

at 10.15, the first business being the report of the 
nominating committee, presented by G. W. Griffin, 
chairman, as follows: President, W. A. Hudelson, 
North Powder; vice-president, N. A. Bonn, The Dalles. 
Executive committee to serve two years (succeeding 
C. R. Archerd, E. A. Franz, G. W. Griffin, N. A. Bonn 
and A. F. Stearns): <A. C. Hubbard, Medford; A. L. 
Jameson, McMinnville; Geo. T. Baldwin, Klamath 
Falls; Robert Ivy, Sheridan, and G. W. Hyatt, Enter- 
prise. These, together with the four hold-overs (F. H. 
Churchill, Roseburg; George Larkin, Newberg; L. L. 
Pearce, Salem, and P. L. Love, Woodburn) constitute 


the new executive committee. Motion made by 
Mr. Archerd that the report be accepted was carried, 
and the secretary cast the unanimous ballot of the 


association for the above nominees. 
Friday Afternoon 


st M. SHEARMAN, editor of the Hardware World, 
¢ was first on the afternoon program with an ad- 
dress on “Put Yourself in His Place.” He was fol- 
lowed by Robert H. Lord, manager of the John Deere 
Plow Co., Portland, with an excellent address on “Pre- 
paredness in the Retail Implement Business.” 
Trade Acceptances 

i ee subject of an interesting address by Walter 

Givens of Estacada was “Trade Acceptances from 
the Standpoint of the Retail Dealer.” He said in part: 
‘‘Merchants, large and small, all over the United States, 
are vitally interested in trade acceptances which, more- 
over, provide an opportunity for us to serve our country 
in the matter of liquidating our accounts. I believe 
the framers of the Federal Reserve Act knew what 
they were doing when they gave us the opportunity of 
using trade acceptances, as every retail business should 
be benefited by turning away from the old form of 
open book accounts to trade acceptances. I had been 
studying the possibilities of using them in my own 
business, and some time ago made arrangements with 
my banks, and started using them. About 95 per cent 
of my customers are farmers. There was some objec- 
tion to the idea on the part of some customers, but I 
was able to explain it away, and have in general been 
surprised and gratified at the ready acceptance of the 
plan. It is not a question of the goodness of the ac- 
counts, but whether or not we should carry our cus 
tomers or send them to the banks for financial service. 
I would not go back to the old system for anything. 
By it I am placing my business on a firm, solid and 
independent basis. The benefits of the trade accept- 
ance, as I see it, are: First, it is not necessary to go 
into court and attempt to prove old accounts. Second, 
it enables us to have a full working capital, and our 
assets in liquid form. And third, it calls a halt on 
reckless buying. I believe it is a godsend to the little 
fellow in business, as well as to the big fellow—as a 
means of properly financing our business, and that it is 
also a godsend to the consuming public.” 

Just before adjournment a few more problems from 
the Question Box were taken up and discussed, among 
them: 

“What can be done to correct the evils of a mer- 
chant’s putting on a closing-out sale when he does not 
intend to close out?” It was suggested that about the 
only thing that can be done is to put it up to the 
prosecuting attorney under the fake advertisement laws. 

Under the head of “Better Buying” instances were 
cited wherein merchants in the same town, or those 
doing business in two or more towns so situated as to 
make possible economical distribution from a central 
point, had by “pooling” bought nails, wire and other 
staple and heavy items in carload lots, thereby secur 
ing lower prices for the goods, and at the same time 
saving the difference between car and l.c.l. freight 
rates. 

Immediately after adjournment the new executive 
committee met, and re-elected E. E. Lucas to serve the 
association as secretary-treasurer during 1918. 








By W. L. 


WASHINGTON, Feb. 11, 1918. 
ACK FROST threw a scare into the Fuel Adminis- 
tration last Wednesday and frightened Dr. Garfield 
so badlv that he abandoned his original intention 
of calling off the “heatless’” Monday order. The cold 
wave was of short duration, however, and the well- 
meaning doctor has now sufficiently recovered his equi 
librium to rescind the order in the States of North 
Carolina, Tennessee, South Carolina, Georgia, Florida, 
Alabama, Mississippi and Louisiana, and to justify the 
hope that Feb. 11 will be the last fuelless washday. 
Everything was set for the cancellation of the Gar 
field order last Tuesday, but the night before old Boreas 
shrieked down upon the Washington weather bureau 
and sent the mercury to zero for the second time this 
winter. The big Pennsylvania, coal fields were in his 
strident path and coal mines, coke ovens and railroads 
were buried under 3 ft. of snow. 


Why Heatless Mondays Must Continue 


TATE fuel administrators from Massachusetts, New 

York, Pennsylvania, New Jersey, Delaware and 
Maryland came scurrying to Washington like week-old 
chickens chased by a sharp-shinned hawk. Dr. Garfield 
huddled them into his comfortable quarters in the Fuel 
Administration Building, and after swapping hard-luck 
stories all hands united in a gloomy bulletin continuing 
the Monday closing order, in part as follows: 

The testimony of the State fuel administrators was sub 
stantially unanimous that in view of the continued severity 
of weather conditions and the acute shortage of coal, par 
ticularly for domestic use, throughout the entire northeasterr 
section of the country, it would be unsafe as yet to suspend 
either the Monday closing order or the embargo. 

The United States Fuel Administrator, in the light of thi 
testimony and of the information submitted to him by the 
State fuel administrators, has decided to continue the Monday 
closing order until such time as the change in weather and 
resulting improved transportation conditions warrant its 


suspension. A close watch will be kept upon condition 
and further consideration will be given to the subject as 
soon as there is reasonable assurance of relief. So long as 


present weather conditions continue, however, the possibil- 
ity of human suffering is too imminent to permit any re 
laxation in the present efforts to conserve and increase the 
existing supply of coal. It is hoped that, with the shut 
down on Monday, Feb. 11, and the closing in many States 
on the day following, Lincoln's birthday, it will be possibl 
thenceforth to rely upon embargoes and the preference ir 
movement of food and fuel ordered by the Director General 


of Railroads 

Dr. Garfield has made an effort to ascertain 
whether the “heatless” Monday order has actually ef- 
fected a substantial saving in fuel, but admits that the 
results are “not easily measured statistically.” He is 
willing to stand pat on the statement that “the State 
fuel administrators reported that substantial savings 
have been effected.” Certain gas and electric com- 
panies are said to have supplied data on which the fuel 
administrator figures that the saving for Monday, Jan. 
“8, was 25.5 per cent of the amounts usually consumed. 

Of course, these figures have little value, especially 
as the day referred to was unusually mild throughout 
the East. Nevertheless, that extra five-tenths of one 
per cent is an artistic touch indicative of professorial 
accuracy that is very appealing. 
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CROUNSE 

In the bulletin issued on the 8th inst. lifting the 
“heatless”’ Monday order throughout the South Dr. 
Garfield gravely announced that he had notified all 
State fuel administrators in the northeastern part of 
the country that “necessary fuel may be furnished on 
Monday to heat and light lofts and workshops occupied 
by members of the International Ladies Garment Work- 
ers Union.” 

Here, surely, is gross discrimination. What’s the 
matter with the International Gentlemen’s B. V. D 
Workers Union, Dr. Garfield? 

Big Movement for More Water Power 

HILE the people of the country are suffering for 

fuel and the industries are languishing for lack 
of heat, light and power, it is especially appropriate 
that the Chamber of Commerce of the United States 
should launch a campaign in behalf of the development 
of water power. The local Chamber of Commerce or 
other local body to which you belong, if it is affiliated 
with the National Chamber, will be called upon in a 
few days to vote on some carefully framed recom 
mendations looking to legislation by Congress that will 
put the entire subject of water power on a standardized 
business basis, thus facilitating its development sym 
metrically and as rapidly as possible. 

To-day, hundreds of millions, probably billions, of 
horsepower are going to waste not because the en- 
gineers of the country are not alive to the possibilities, 
but because there are no uniform laws for the protec 
tion of capital which might seek investment in these 
enterprises. Congress has dipped into the matter in a 
desultory fashion from time to time, but has never 
tackled it in a comprehensive way and has provided 
no basic legislation under which development on a large 
scale might be undertaken. 

It is a common fallacy to suppase that it is much 
cheaper to develop a water-power plant than to pro- 
vide an installation for steam power. This grows out 
of the fact that no fuel is required and that the actual 
production of power requires but a small amount of 
labor and attention. 

Water Power Costs More at First 
a” a matter of fact a water-power installation on a 
scale worth while is a far more expensive propo- 
sition than steam and has several disadvantages, 
among them being lack of portability, heavy fixed 
charges and the necessity for utilizing the entire out- 
put to secure economical operation. 

When all is said and done, however, two big facts 
cannot be denied. First, that the output of a skillfully 
devised water-power plant of large size can be sold as 
cheaply as electricity developed from steam, and, sec- 
ond, that, even if water power were a little more ex- 
pensive than power generated from fuel, it represents 
a net addition to the power resources of the country 
and supplements our fuel supply to such an extent as to 
command the most serious attention, especially in a 
crisis like that now confronting the nation. 

No less than 985 commercial organizations through- 
out the country, including in their membership more 








than half a million American business men, will be 
called upon immediately to vote on a series of nine 


recommendations which may be summarized as follows: 


Should Be Comprehensive Legislation 


I. That federal legislation encouraging the 
water powers should be at 
‘Il. As to all developments 


development of 
once enacted 
outside 


whether within or 


the public domain, a separate act of Congress should not, as 
it present. be required for each development, but the au- 

orit to issue permits should be vested in some depart- 
ment commission designated for that purpose and under 


conditions protective of the interest of the public and of the 
investor 

111. Permits should be issued for a period of at least of 
eal inless at the option of the applicant a shorter period 
ix agreed upon, and should be irrevocable except for cause 

1\ \ toll should be imposed by the government only or 
power developments on the public domain or benefited by 
head-water improvements maintained by the government 
Such tolls should be based upon the horsepower actually de 
veloper ised and sold The tolls should be reasonable and 
proportionate to the benefits actually derived 

\ If publi lands form onl a small and incidental part 


thie entire 


should be entitled to 
the government 


development, the lit 
right to use su 
compensatior for stich use 


How Licenses Should Be Handled 


erisee 
iire the lands, paving 


fair ame ust 


Vi. At the expiration of the license period the government 
should have the right to recapture the propert for itself 
or for a new licensee upon the payment of fair and just 
ompensation for the property and for all dependent prop 
erty f taken; and if the dependent property is not taken 
then fair and just compensation should be paid for all sev 
erance damages l’rovision should be made that, all things 
eing equal the original ensee have priority over an 
new licensee 

Vil \t the expiration of the license period the govern- 
ment should (1) agree with the licensee as to the terms of 
i new license, (2) recapture for itself or for a new licensee, 
}) continue the license under the original terms 


Vill Rates and service should be regulated by State 
commissions where the service is intrastate, and only by fed- 
eral authority where the service is interstate and the com- 
missions of the States which are directly concerned do not 
igree or there is no State commission The exercise of any 
federal jurisdiction over the issuance of securities would be 
innecessary and unwise 

IN No preference should be allowed a between appli- 
ants, whether a municipality or otherwise, which amounts 
to the granting at the expense of the government of a sub- 
sidy creating unequal competition in the ime market 


‘ 


Must Be Favorable 


_— powers will not be developed unless the 
conditions are made comparatively favorable, the 
National Chamber warns its members. The present 
demand for the development of such power comes not 
from capitalists, but from communities which, on ac- 
count of the high price and scarcity of fuel, are de- 
sirous in their own interest of inducing capital to make 
such developments. If the water power now commer- 
cially capable of development could be brought into 
use there would not oniy be a saving of many hundreds 
of millions of dollars annually, but we should also be 
able to economize in the use of coal and oil which are 
exhaustible natural resources, which cannot be _ re- 
placed, and in addition there would be important econo 
mies in the use of railroad equipment intended for fuel 
transportation and in labor in coal mines and upon the 
railroads for fue] distribution. 

The National Chamber looks confidently to the busi- 
ness men of the country for a strong 
the water-power project. Remember 
days and vote for water power! 


Conditions of Development 


indorsement of 
“heatless” Mon- 


Helping the Retailers Cut Costs 


7 Commercial Economy Board, which is one of 
most active bureaus of the Council of National De- 
fense, is putting lots of pep into its campaign for cut- 
ting down the expenscs of retail merchants. This cru- 
sade started out with an enthusiasm that outran dis- 
cretion in some cases, but it has settled down along 
conservative lines and may be looked to for excellent 
results. 

The foolish propaganda put out early in the game 
which stirred up consumers to expect big cash dis- 
counts for toting bundles and for bringing back re- 
turned goods within six months have wisely been aban- 
doned and although the savings that will be effected 
under the revised project will not be large they will 
go into the retailers’ tills and will not be made the 


basis of extravagant demands from customers. 
Acting under the general instructions of the Economy 





Hardware Age 


Board the various State organizations affiliated with 
the board are distributing literature and posters for the 
use of retail merchants to bring the high lights in the 
campaign to the attention of consumers. One of these 
posters, intended to be displayed conspicuously by every 
retail merchant in the country, announces that the 
particular establishment in question is working with 
Commercial Economy Board to win the war, and to this 
end is pledged to reduce the number ef deliveries, to 
require goods not wanted to be returned within three 
days and to eliminate so far as possible C. O. D. trans- 
actions. 
Get a Poster for Your Store 


. posters are very skillfully drafted so as to 
avoid offending the customer and are designed to 
make every person who comes into your store feel that 
he is doing his bit in heartily cooperating with the 
economy board’s preject. In addition to using these 
posters the board is suggesting cooperative advertising 
in local newspapers to bring the plan to the attention of 
the public as speedily and comprehensively as possible. 

This form of publicity is proving exceedingly helpful 
to retail merchants wherever it is used. At very small 
expense per establishment an entire page or more in 
the leading daily is obtained, and while the message 
conveyed relates specifically to the economies referred 
to yet every house contributing to the cost of the ad- 
vertisement secures some very desirable general pub- 
licity, for the names of all who contribute are printed 
in the announcement and the public-spirited character 
of the movement reflects credit on all concerned 

Daylight Saving Gains Popularity 

i ie pending measures for daylight saving are gain- 

ing in popularity so rapidly that it is possible that 
the House Committee on Interstate and Foreign Com- 
merce may report a compromise measure without the 
formality of hearings. The committee favors early 
action and its leaders believe the House is solidly be- 
hind it. 

The bill introduced by Senator Calder, which has al- 
ready passed the Senate, and which provides that the 
clocks shall be set ahead one hour on the last Sunday 
in April and set back again on the last Sunday in 
September, is well up on the committee calendar, but 
it is likely to be set aside in favor of the measure de- 
scribed in this correspondence last week, introduced 
by Mr. Sims, chairman of the House Committee, which 
proposes to set the clocks forward on the first Sun- 
day after twenty days following the passage of the act 
Mr. Sims’ bill also proposes that the clocks shall not 
thereafter be turned back and that there shall be day- 
light saving in winter as well as summer. The change 
is to be made on Sunday to reduce the incidental dis 
turbance to a minimum. 

Half a hundred prominent men, including many man 
ufacturers and merchants from all parts of the countr\ 
have signified a desire to go before the House Commit 
tee and give reasons why the daylight saving project 
should be adopted, but if the committee is satisfied 
that the measure should be promptly reported it would 
be a waste of time to grant hearings. Any lawyer will 
tell you that after the court has evidently made up its 
mind in your favor it’s foolish to keep on talking. 

Isn’t This Sad? 
ARK, from the tomb a doleful sound! The tomb is 
the Conference Committee appointed by the 
House and Senate to consider the Webb-Pomerene ex- 
port bill and the doleful sound is the querulous com- 
plaint the measure is making because the conferees 
insist upon treating it like a dead one. 

It’s hard to believe that this important bill, which 
passed the House last summer, was put through the 
Senate almost exactly two months ago, and instead of 
being promptly harmonized in conference and sent to 
the President for his signature, has since lain neg- 
lected in a pigeon-hole of the House Judiciary Com 
mittee, while the conferees devoted their energies to 
other matters. I have followed legislation in this in 
teresting town for thirty-five years, but I have neve 
seen a more astonishing illustration of gross neglect of 
a measure of great importance to the business con 
munity. 
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Our Large 
Trade Balance 


HILE 1917 established a new calendar 
year record for a favorable balance in 
our foreign trade, that fact does not 

indicate a continued and progressive _in- 
crease. The first four months of 1916 had 
shown much smaller balances than the re- 
mainder of the year, and if comparison is 
made between the year 1917 and the last 
eight months of 1916 a slight decrease is 
seen, rather than an increase. 

On the whole, however, there is nothing in 
the latest figures to indicate that our foreign 
trade is falling off in any respect, in imports, 
in exports, or in the favorable balance. The 
suggestion of preceding months has been con- 
firmed by the December statistics, that month 
making a particularly favorable showing. 

The figures for December, 1917, are as 
follows: Imports, $228,000,000; exports, 
$589,000,000; balance, $361,000,000. How 
favorable these figures are is most readily 
observed by noting the smallness of the num- 
ber of months for which larger figures were 
reported. The December imports fell short 
only of those in May and June, 1916, and 
January, March, April, May, June, August 
and September, 1917—nine months. The 
December exports were exceeded only in 
January, 1917, and the December trade bal- 
ance was exceeded only in that month also. 

That there was an increase in the value of 
the exports in December, in relation to quan- 
tity, can hardly be doubted, but there could 
have been no such increase in value per unit 
as to account for the entire increase, to ex- 
plain why the December exports were $589,- 
000,000 as compared with an average of 
$440,000,000 in the preceding July, August 
and September, the lowest three-month ex- 
ports since the first three months of 1916. 
The December export statistics are particu- 
larly interesting in view of the accumulation 
of vessels at the seaboard recently brought 
to light and already largely remedied. In 
view of this vessel situation it is quite pos- 
sible January has a very remarkable show- 
ing in store. 

The calendar year showing of our mer- 
chandise trade is as follows: 


Imports Exports Balance 
914 $1,789,276,001 $2,113,624,050 $324,348,049 
1915 1,778,596,695 3,554,670,847 1,776,074,152 
1916.. 2,391,654,335 5,481,423,589 3,089,769,254 
1917 2,952,000,000 6,226,000,000 3,274,000,000 


The showing of the past three years is 


fictitious in certain respects, or rather the 
merchandise balances shown represent more 
than the amount by which the country has 
grown richer. In the first place the year 
1914, with its small balance, when fully 
$500,000,000 a year had been needed to settle 
the unseen balance, which was always 
against us, left a debit balance for 1915 to 
settle. Then there have been freights, and 
at very high rates, to be paid foreign vessel 
owners upon the great bulk of our imports, 
which are valued at the foreign port for 
statistical purposes. The apparent balance 
for the past three calendar years totals a 
trifle over eight billion dollars, and a rough 
estimate would be that six billion was left to 
be settled in various ways. First, there has 
been a large influx of gold, a trifle over a bil- 
lion. Next, there has been a security move- 
ment, first the return of American securities 
held abroad, then the flotation here of loans 
by foreign governments, of which the Anglo- 
French issue of half a billion was the largest 
single item. Finally there have been the 
direct loans of the American Government to 
its Allies. This item of course will grow 
steadily during the remainder of the war 
and will be the chief means of settling 
merchandise trade balances. Of American 
securities only a small volume is left abroad, 
free to be sold here. Of gold we already have 
as much as is to be expected. 

While the merchandise balance has been 
settled in securities, the major portion of 
the securities will be such as are to be repaid 
later. The eventual settlement will be 
through merchandise or through American 
investments abroad. To regulate the former 
a careful system of tariffs will. have to be 
devised, while as to the latter American in- 
vestors themselves will have to be careful. 
It is easy to foresee that conditions may be 
such as to prompt the development of all 
sorts of unsound schemes to lure the Ameri- 
can investor. 


Because you are not a mechanic 
or a laborer do not think for a 
minute that “The Man of the 
Hour,” page 40, this issue, has no 
message for you. Try this article 
on your local newspaper editor. 
Put it before your own workmen. 
If you lose them to the shipyards 
both the Nation and you are ulti- 
mately served. 
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Office of the H VARE A 
New York, Feb. 11, 1915 


iets hardware salesmen are out in the trade, al- 
though there are exceptions where manufacturers 
of important staple lines have ordered part or all of 
their road men in. Trade in eastern territory and 
(Canada is spoken of as poor, especially in Montreal and 
Ottawa in the Provinces, while southern business, say 
in Norfolk and Richmond, has been quite good. Buyers 
are conservative and are endeavoring to keep their 
usiness affairs in good shape and are not at present 
anticipating many radical price advances, although 
there can be no assurance that there will not be. 

Travelers look for a good business during the ensuing 
year and have found January quite satisfactory for the 
time of year, with an increased factory output despite 
hipping and other hindrances. 

Southern business has benefitted because of the ex- 
traordinary price for raw cotton, where people have 
made considerable money and are spending it freely, 
often foolishly. Snow and intense cold in North Caro- 
lina and nearby States, it is said, has really helped the 
farmer, and they expect a good cotton crop, one reason 
for which advanced is that because of frost in the 
ground and the coming spring breakup with milder 
weather there will be less plowing to do, as with a light 
soil good progress can be made in planting with less 
work, which applies more to Virginia and the Caro- 
linas naturally than farther south. Southern farmers 
are counting on continued high prices for their cotton, 
which will help along distribution wherever the influ- 
ence of high-priced cotton reaches. 

Among jobbers some report quiet business, while 
others are working hard to get goods, as among many 
of them stocks are reported as much depleted. In cer- 
tain kinds of goods the market is almost bare. For in- 
stance, it is said that there are no railroad picks in or 
about New York, and it is often necessary to substitute 
contractors’ picks instead, with but one jobber in pos- 
session of even contractors’ picks. 

A new kink is that of a western manufacturer who is 
making up goods ordered as fast as possible and hiring 
outside warehouse space, storing the goods for the 
account of customers, invoicing them as though shipped 
to destination normally, and suggesting to customers 
that they cover the risk by fire insurance. And there 
are few, if any, objections. The wise ones recognize 
that there is no “business as usual” and that the main 
thing is to get the goods when and how they can. 


CHISELS.—The Peck, Stow & Wilcox Company, South- 
ington, Conn., and 46 West Broadway, New York, has 
made the following advances, viz.: Butt, firmer, cabinet 
ind pocket chisels, 60 and 7% per cent; socket framing 
chisels, 20 and 5 per cent, and tanged firmer chisels, 
10 and 2% per cent discount from list. 


“ 


Cut NaAILs.—Conditions affecting cut nails are much 
the same as in wire nails, although there seems to be a 
bit better assortment sometimes and a few more avail- 
able sizes and quantities. Where jobbers are willing to 
accept shipments at than carload freight rates 
goods come through from eastern Pennsylvania mills 
reasonably prompt. There is quite a constant demand 
for export offering, largely for South America and the 
Far East, with not much for the West Indies at 
present, although business with Porto Rico is somewhat 
better. 


less 


it carted by the jobber 


naw ' tore ire s al) an 
base per keg 

HosE ATTACHMENTS AND LAWN SPRINKLERS.—The 
Stuber & Kuck Co., Peoria, Ill., quote revised higher 
prices on hose attachments as follows: Hose menders, 
per doz., %-in., 83c.; %-in., 88¢c. Hose couplings, per 
doz., %-in. and %-in., $3.15. Lawn sprinklers, per 
doz., are Nos. 1 and 4, $6.45; 2 and 5, $4.95, and Nos. 
5 and 6, $3.10 per doz. 


LINSEED O1IL.—Transportation and other prime con- 
tributing conditions are playing havoc with this line, 
which applies to both domestic and ocean carriage, not 
only to seed for crushers from home and foreign sources 
but to delivery of the finished product to consignees. 
Flaxseed coming from Argentina means now chiefly, 
if not entirely, by sailing vessels, which, if all goes 
well, means a minimum of say 55 days and sometimes 
100 days compared with a few weeks, three or four, 
normally by steamer. 


Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 





Linseed oil, raw, city brands, card prices, is still $1.30 per 
gallon in 5 or more barrels, and $1.31 in less than 5 bbl 

State and Western oil is $1.28 per gallon in carloads d 
even less quantities for delivery starting with May Some 


crushers are willing to settle at 4 to 6c. per gallon discou 
under current quotations for future position beginning with 
May and running through August and September. 


NAVAL StoresS.—There has been a stiffening in naval 
stores in Southern primary markets, notably rosin. 
There have been advances of 2%, 5 and 10 cents per 
bbl. variously on grades B to WW. Stocks at Jackson- 
ville were less by nearly a thousand barrels, with a 
moderate increase in receipts and somewhat smaller 
shipments. Spot rosin prices are practically un- 
changed, caused by light demand, which halts any in- 
crease otherwise warranted by primary market condi- 
tions. 

Spot turpentine, New York market, in yard, is 48 to 45 
per gal., with sluggish trade 

Rosin, in yard, on the basis of 280 lb. per bbl 
to good strained is $7, and D grade $7.05 per bbl 


Common 


RopE.—Rope manufacturers are not accumulating 
much stock against increased spring business for rea- 
sons frequently mentioned, including lack of material, 
labor, fuel, the handicap of transit embargoes and de- 
creased working hours owing to fuel holidays. Another 
factor is proposed government action relating to cord- 
age, the details of which are still in a chrysalis state. 
Some makers have government inquiries which they 
are unable to even bid on because of uncertainties and 
complications as to production. One establishment ex- 
pects to receive a government order for about 1,000,000 
lbs. of rope which will be among the largest, if not 
largest, given so far, it is believed. 

Rope prices are unchanged, as follows Manila rope, first 
grade, is 32c.; second grade, 32c.; and the third grade, 2s 
base per lb. Manila bolt rope is 38c. base per Ib 

Sisal rope, first grade, is 23c., and second grade 20c. base 
per Ib Hide, bale and hay rope, medium oiled, first grade 
is 23l,¢., and second grade 201tec. base per Ib. 

Tarred lath yarn is, first grade, 23c., and second grade 21 
base per Ib 

WINbDow GLAss.—There are no new developments in 
this line. Makers are blocked in one way or another, 
although the milder weather, if it continues, will help 
somewhat. The freight embargo prevents both ship- 
ping and receiving. There are indications of an ad- 
vance of 20 to 25 per cent in price, which, however, is 
not yet officially confirmed. The committee of manu- 
facturers which recently went to Washington was un- 
able to get much definite information, but probably 
production will ke curtailed by at least one-half. Nor- 
mally glass making starts in September or October, 
but this year it was practically December 8 and later. 
The product for this blast, it is thought, will total only 
a third approximately of last year, which then was 
about 11,000,000 boxes for the U. S. A. The consump- 
tion for last year is estimated at about 7,000,000 to 
7,500,000 boxes. This year’s production, fall of 1917 
to June, 1918, it is expected, will be not to exceed 4,000,- 
000 boxes, and may be less. Manufacturers are not dis- 
posed to pile up stocks unless the prospective demand 
is better than it promises now to be. 

Window glass prices still as follows, namely: 


B, single thick, first three brackets, 85 per cent discount! 


All A, single, and all B, single thick, above the first three 
brackets, SO and 10 per cent All A, double, 80 and 10 per 
cent, and all B double thick, 80 and 20 per cent All AA 


single and double thick, all sizes, is 80 per cent discount 


WINDOW SCREEN CLoTH.—-The Ludlow-Saylor Wire 
Company, St. Louis, Mo.; prices, effective from Feb. 1, 
are as follows: Painted, per 100 sq. ft., 12 mesh, $2.10, 
and 14 mesh $2.50 per 100 sq. ft. Galvanized, per 100 
sq. ft., 12 mesh, $2.50; 14 mesh, $2.80; 16 mesh, $3.20, 
and 18 mesh, $3.85 per 100 sq. ft. 


WIRE NAILs.—This business is very light, largely b« 
cause of lack of merchandise to supply. The largest 
wire nail interest has called in all of its salesmen. 
3uyers often attempt to get what they want from cus 
tomary sources, but because of broken stocks often try 
elsewhere, only to return and take what is available 
Few merchants seem to have nails of any volume 
Trade would be better if there were adequate stocks 
to draw on. Buyers often order in less than carloads 
where formerly they would take carloads but want 
them quick. 
$4.40 


Wire nails, in store, are and when carted by the jot 


ber $4.45 base per keg 















February 14, 1918 


CHICAGO 


Office of HARDWARE AGE, 

Chicago, Feb. 7, 1918 
ARDWARE business in general is good, particu- 
larly in seasonable goods, and the volume of orders 
placed at this time of the year is unusual. That there 
will be a shortage of nearly all staples is generally 
admitted. This is due to the scarcity of labor and raw 
materials. Sales of builders’ hardware are reported 
very slow, as building operations are practically at a 
standstill. Mills manufacturing wire nails have been 
forced to close, owing to the shortage of coal, and as 
a result very few nails have been shipped into the Chi- 

cago market. 

The transportation situation is much easier than a 
week ago, and wholesalers report a more satisfactory 
movement of goods. The market situation in Chicago 
is very steady and further extreme advances are not 
looked for. 

Jobbers report that they have received shipping in- 
structions during the last week from a large number 
of dealers requesting that seasonable goods, such as 
hose, lawn mowers, garden tools, paints, poultry net 
ting, brushes, roller skates, automobile accessories, 
screen doors and screen hardware be shipped imme- 
diately. Collections are normal. 


AMMUNITION.—That there will be a shortage of am- 
munition for domestic purposes is self-evident. Job- 
bers report that they are receiving satisfactory orders 
for future delivery and that their stocks at the present 
time are comparatively light. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. 22 short 
semi-smokeless, $5 per thousand; No. 32 short, rim fire, semi 
smokeless, $11.75 per thousand; No. 22 long, semi-smokeless, 
$6 per thousand; No. 32 long, semi-smokeless, rim fire, $13.50 
per thousand. Above prices subject to 20-6 per cent discount 
Prices on shells are as follows: Peter’s Target, smokeless, 2 
drams powder, 1% ounces shot, 1 to 10, $48 per thousand 
Peter's Referee, semi-smokeless, 3 drams powder, 1 ounce 
shot, 1 to 10, $37 per thousand. Discount, 20-5 per cent. 

ASH SIFTERS.—Sales on ash sifters continue very 
light. Jobbers’ sales are confined mostly to pick-up 
orders. Stocks are normal for this time of the year. 

We quote from jobbers’ stocks, f.o.b. Chicago: Plain wood 
ash sifters with black wire, $1.20 per doz.; plain wood with 
galvanized wire, $1.60 per doz.; wooden sifters, especially 
adapted for barrels, No. 06, $3.85 per doz.; galvanized barre! 
sifters, No. 104, $33 per doz. 





AxES.—There continues to be a heavy demand for 
axes and stocks are low. There has been no change in 
price noted during the last week. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Standard single bitted axes, $13 per doz.; double bitted, $17 
per doz.; Kelly’s standard bronze and black axes at base 
weights. 


BALE TIES AND WIRE.—Steady sales for bale ties and 
wire are reported by the jobber. This is accounted for 
by the fact that the farmer is shipping his straw and 
hay to the city where higher prices prevail. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Bale ties, 60-10-10 per cent off standard list; half sizes, 7! 
per cent less; plain annealed wire, No. 14, $4.35 per 100 Ib 
No, 15, $4.45 per 100 lb.: No. 16, $4.55 per 100 Ib 

Bars Wire.—While there is no demand for barb 
wire for immediate use, orders for future delivery are 
being placed freely. Jobbers continue the limit of 1000 
lb. to a customer. Prices remain firm and are the same 
as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Painted 
barb wire in less than carload lots, $4.40 per 100 lb.; gal 
vanized, $5.10 per 100 Ib. 

3ARS.—Retail sales are reported very light, but job- 
bers claim there has been a heavy demand from manu- 
facturing sources. The mills report that they are far 
behind with their orders. Jobbers’ stocks are low and 
prices remain the same as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, soft steel 
bars, $4.10 per 100 lb.; bar iron, $4.10 per 100 Ib 

3UILDING PAPER.—The demand for building paper is 
very light and is confined mostly to industrial centers 
or repair work. 

We quote from jobbers’ stocks, f.o.b. Chicago, red rosin 
sheathing paper, 20 Ib. rolls, 58c. per roll; 25 Ib. rolls, 72: 
ber roll; 30 Ib. rolls, 87c. per roll. 


_ButcHer KNivEs.—Jobbers are experiencing great 
difficulty in keeping their stocks up to normal, as manu- 
facturers are facing labor and fuel shortages and also 
find it extremely difficult to get raw material. There 
has been no change in price since last quoted. 

Butcher knives with coco-bolo handles, 6-in. blade, 94.25 
per doz.; 7-in blade, $5 per doz.; 8-in. blade, $6 per doz 
with ebony handle, 6-in. blade, $4.75 per doz.; 7-in. blade, 
$6.25 per doz.; 8-in. blade, $6.60 per doz.; 10-in. blade, $11.00 





TS) 
el OZ l2-ir blade Sl4.00 per ce t-in rele SIN per 
doz beechwood handle fastened wit} iw screw brass 
ivets, 6 blade, $3 per doz.; 6%-in. blade, $3.85 per doz.; 
t-in. blade, $4.30 per doz.; 8-in. blade, $5.20 per doz in 
blade, $6.75 per doz.; 10-in. blade, $8.25 per doz 2-in. blade, 


$11.25 per doz.; 14-in. blade, 914.50 per do 


CLIPPING AND SHEARING MACHINES.—On account of 
the high price, the wool sheep shearing machines will 
be in great demand this spring, as they clip so much 
closer than the hand clipper that an extra pound of 
wool is taken from each sheep. There will be a short 
age of horse clipping machines this season. Manufac 
turers claim they have such large contracts from the 
government and are experiencing extreme difficulty in 
getting raw material. Therefore, the supply for the 
trade will be below normal. 


We quote from jobbers’ stocks, f.o.b. Ct igo, as follews 
Stewart's No. 1 ball bearings horse clipping machine $8.7 
each, list; Stewart's No. 8 sheep and goat shearing machine 
$11 each, list; No. ©, $12.75 each, list Discount 25 per cent 
Coates No. 179 hand horse clippers, $1.20 per pair; Coates No 


129 (Newmarket) clippers, $1.65 per pair; Coates No. 71 fet 
lock clippers, $1.05 per pair 


CLocks.—Sales are reported far in excess of those 
of past years. The heaviest sales are reported from 
the factory, in steel mill districts. Prices remain the 
same as last reported. 


We quote from jobbers’ stocks, f.o.b. Chicago, as fdllows 
The American alarm clock in less than dozen lots, 311.04 pet 
doz.; in dozen lots, $9.67 per doz.; in case lots of 4 dozen, 
$9.43 per doz.; Lookout alarm clocks, in less than dozen lot 
$12.61 per doz.; dozen lots, $12.24 per doz case lots of 
dozen, $11.88 per doz.; Tattoo alarm clocks, dozen lots, $18.24 
per dozen.; case lots of 50, $17.52 per doz The Slumber 
Stopper alarm clock, dozen lots, radium dials $23.04 per 


doz.; Big Ben alarm clocks, $2 each; Baby Ben alarm clock 
$2 each. 

CoAL CONSERVATION.— Urge the sale of chafing dishes 
for breakfast and Sunday night lunch. 

We quote chafing dishes from jobbers’ stocks, f.o.b0 © 
cago: No, 651, nickel plated, one pint, $5.25 each; No. 1 
nickel plated, two pint, $6.00 each; No. 743, nickel plated 
three pint, $9.50 each 

Coat Hops.—Stocks are reported about normal for 
this time of the year and sales are comparatively light, 
as the season is about over. 


We quote from jobbers’ stocks, f.o.b. Chicago Common 
ipan oven coal hod, 15-in., $3.25 per doz.; I6-in., $3.50 per 
doz.; 17-in., $3.90 per doz.; 18-in., $4.35 per doz.; 20-in., $5.85 


per doz. Japan funnel top, 17-in., $4.95 per doz.; galvanized 
yppen top, 16-in., $9 per doz 18-in., $9.60 per doz Common 


galvanized open, 16-in $5.55 per doz.; 17-in $6 per doz 
I8-in., $6.50 per doz 20-in., $8.25 per doz Funnel top, gal 
vanized, 17 in., $7.40 per doz.; 18-in., $8 per doz 


CopPpeR Propucts.—The government has extended the 
maximum price on copper, viz., 23'%c. per |b. until 
June 1. There is, however, a shortage. 


Cut Naits.—There is no price being named by the 
jobber on cut nails. However, a local jobber recently 
placed an order with the mills subject to their own 
price and shipment to be made at their convenience. 

Door Mats.—The demand for door mats continues 
very satisfactory. Jobbers’ stocks are fair and prices 
remain firm. 


We quote from jobber stocks, f.o b. Chicago Galvanized 
teel wire mat, 16 x 24, $6.50 per doz 18 10, $8 per doz 
22 x 36, $11 per doz Flexible galvanized cold rolled ste 
mats, 16 x 24, $10.35 per doz 1S x 30, $14.30 per doz 


x 36, $21 per doz.; 26 x 48, $34.65 per doz 
EAVES TROUGH AND GUTTER PiPpE.—Sales are below 
normal and stocks are very light. 


We quote from jobbers’ stoeks, f.o.! (Chicago, as follows 
29-gage, lap joint eaves trough, 5-in $5.70 per 100 ft 2 
gage conductor pipe, 3-in $i per 100 ft 


Fites.—In the manufacturing district there is a 
heavy demand for files. Retail sales are reported about 
normal. Stocks are fair and prices remain the same 
as last reported. 


We quote from jobbers’ stocks, f.o.b Chicago, the follow 
ing discounts from list Nicholson files 10-10-21 New 
American, 60-7%; Disston, 50-10-5; Black Diamond, 50-10 


GARDEN Hose.—Good orders for future shipment are 
being placed with the jobber. Prices advanced this 
last week, and jobbers are urged to place their orders 
now to insure them having it when the season is on. 


We quote from jobbers’ stock fot Chicago ,-it > ply 
Competition hose, &84c. per ft scl i ply hose at 12% 
per ft 14-in. 4 ply hose at 1% per ft also a goood ,-in 
» ply hose at 10% per ft l, -in it Sloe per ft a better 
grade of %-in. 4 ply at Ii per ft im, at 13% The 
white cotton covered “%-in. at 11 per ft 


GLASs.—The sales of glass are confined most'y to 
repair work. Stocks are sufficient to take care of the 
demand and prices remain same as last reported. 
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We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Single strength A, first three brackets to 40-in., 84 per cent 
off: all sizes over 40-in., 83 per cent off; all sizes of double 
trength AA, 84 per cent off 


GUNS AND RIFLES.—Owing to the heavy orders the 
manufacturers have received from the government, 
there will be few, if any, rifles to be had for domestic 
purposes, and it would not be surprising if another 
advance was put into effect shortly. 

We quote from jobbers’ stocks, f.o.b. Chicago, single barre! 
shotguns, 12 gage, 30 or 32-in. barrel, with plain ejector 
$5.25 each; with automatic ejector, $5.50; 12 gage, double 
barrel shotgun with hammer, $12; hammerless, $14.75; Rem 
ngton auto-loading, 12 gage, $42.85 


LANTERNS.—The demand for lanterns has been so 
steady that the jobbers have instructed their salesmen 
not to accept orders for several numbers. Deliveries 
from the manufacturers are slow and very uncertain 
and prices have advanced. 

We quote from jobbers’ stocks, f.o.b 
No. 242 tubular, $7.50 per doz.; the large size 
2, $11.50 per doz No. 299, tubular lantern 
doz 


Chicago, as follows 
cold blast, No 


dash $10.25 per 


LINSEED O1IL.—The steady flow of business is re- 
ported by the jobbers on linseed oil. Dealers have been 
placing orders very freely this last week. Stocks are 
ample to take care of all requirements and there has 
been no change in price since last reported. 

We quote to retailers, f.o.b. Chicago: Strictly pure, old 
process linseed oil, in carload lots, raw, $1.28 per gal.; boiled 
$1.29 per gal.; in single barre! lots, raw 91.33 per ga 
boiled, $1.34 per gal 


NUTS AND BOLtTs, 
future delivery is very fair. 
writing are extremely light. 
as last reported. 

We quote from 


The volume of business placed for 
However, sales at this 
Prices remain the same 
stocks, f.o.b 


jobbers (hicago, as follows 


Machine bolts, up to % x 4 in., 40-10 per cent discount: larger 
izes ) per cent discount; carriage bolts up to %& 6 in 1 
per cent discount larger sizes, 25 per cent discount hot 
pressed nut Square or hexagon, $2 off per 100 Ib lag 
crews 0 per cent discount; washers, $3 off per 100 Ib 
O1Ls.—Wholesale prices on single-barrel lots of oils, 
f.o.b. Chicago, in iron barrels, are as follows: 
Perfection kerosene 10% per gal headlight, 175 test 
sc. per gal.; gasoline, 2le. per gal turpentine HC, per ga 


denatured aleohol, &0« per gal 


OIL HEATERS.—The exceptionally heavy demand fo1 
oil heaters continues and jobbers’ stocks are entirely 


sold out on several ‘numbers. Prices have advanced 
and stocks are exceedingly low. 
We quote from jobbers tocks, f.o.b. Chicago subject to 
tock on hand, No, 37A, $5.70 each No. oi, $6.95 each 
PAINTS.—Sales of paints are reported normal fo) 


this time of the year. Jobbers have received large 
shipments from the mills and their stocks will be ample 
to take care of the season’s demand. 


We quote from jobbers’ stocks, f 0.b. Chicago: No. 1 house 
paint, #3 per gal.; second grade, $2.50 per gal.; third grade 
$1.80 per ga 


POULTRY NETTING.—Orders taken earlier in the sea 
son for poultry netting are being shipped the first of 
February, as from all indications there will be a 
shortage and deliveries from the mills will be exceed 


ingly slow 

We quote from jobbers’ stocks, f.o.b. Chicago, poultry net 
ing aus follows: Galvanized before weaving 0 per cent di 
ount galvanized after weaving i per cent discount fron 
list 

RUTTY AND GLAZIER’S POINTs.—Light sales are re 


ported in this line and confined mostly to repair work. 
Prices remain unchanged. 


We quote from jobbers’ stoeks, f.o.b. Chicago, as follow 
Putt n 100-Ib. kits, $2.35; glazier’s points, No large No 
medium and No small, | doz na package, 60c, per Ao 
package 

ROASTING PANsS.—Sales are fully up to normal for 


this time of the year. Jobbers’ stocks are light and 
prices remain the same as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Smooth steel 
elf-basting oval pans, at $9.60 per doz sheet steel pans 
with ventilating cover, size 14 x 19 x 6 at $3.60 per doz.: size 
15 x 10 x 6% at $4 per doz size 17% x 12 x 7% at $5 per 
doz.; round aluminum roasters, $12.60 per doz oval alum 
inum roasters, 9% x 15 x 6%, $24 per doz., 11% x 17 x 7% 


$36 per doz 


Ropre.—Sales of rope are confined mostly to pick-ups. 
Orders for spring deliveries are coming rather slow 
and buyers are not dealing in futures, simply just 
placing orders enough to take care of their immediate 
requirements. Prices are firm. 

We «quote from jobbers’ stocks, f.o.b. Chicago, as follows 
No. 1 manila rope, 33%c. per Ib. base No manila rope 
32l%c. per Ib. base; No. 3 manila rope, 28%c. per Ib. base 

sal rope, No. 1, 23%c. per lb.; No. 2, 20%c. per Ib 


SANDPAPER.—The demand for sandpaper is confined 
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mostly to the manufacturing districts. Retail sales are 
reported very light. Prices remain firm. 


We quote from jobbers’ stocks, f.o.b, Chicago, as foilews 
No. | sand paper, best grade, $6 per ream; cheaper ide 
$5.40 per ream. 

SASH WEIGHTS.—Sales on sash weights are reported 





very light and, while jobbers’ stocks are low, they are 
ample to take care of the demand. Prices remain un- 
changed. 

We quote from jobbers’ stocks, f.o.b. Chicago, sash weights 
in ton lot $39 per ton; in smaller lots, $40 per ton. 

SIDEWALK AND SNOW SCRAPERS.—Jobbers report that 
they have a few sidewalk scrapers left in stock, but 
are short on several leading sellers. The heavy snow 
storms the past two weeks has created an unusual de- 


mand. Prices remain unchanged. 
We quote from jobbers’ stocks, f.o.b. Chicago, in dozer 
lots: No. 2 sidewalk scrapers, $4.75 per doz.; No. 6, $3.25 per 


doz.,; No. 75 snow scraper, $6.75 per doz. 


SKATES.—Sales on skates by the jobber were reported 
very light. This last cold spell, however, has encour 
aged sales and retailers have been able to practically 
clean up their entire stock. 


We quote from jobbers’ stocks, f.o.b. Chicago Bovs'’ or 
men's plain rocker, No. 1000, bright steel skates, 66 per 
pair; No. 1005, nickel plated, 90c. per pair; girls’, No. 310B 
$1.35 per pair No. 6004, $2 per pair Barney & Berry's 
boys’ or men's hockey skates, No. 152%, $3 per pair. Girls 


hockey skates, No. 412B, $1.80 per pair Johnson's skating 
outfit, which consists of skates attached to shoes, $7.50 per 
pair No. 11 skating outfit, $5 per pair; No. 15, ladies’, $ 


per pair 

SLEDS.—-Stocks are very light and as the season is 
about over dealers are not replenishing them. Prices 
remain the same as last reported. 

We quote 
cutters, No , 35 per doz.: No. 5, 
$66 per doz No. 86, wood sled, $4.15 per doz.; 

. N ‘x 


from jobbers’ stocks, f.o.b. Chicago Childrer 
5, $49.50 per doz.; No. s 
No. 11 








wooed sled, $8.90 per doz Wood coasters, No. 5, $: per 
doz.: No 10 $5.50 per doz.; No 12, per doz Steel 
oasters, No. 131, $12.40 per doz.; No. 133, $22.60 per doz 


Torpedo racer, $27 per doz 

SNow SHOVELS.—Jobbers’ stocks are nearly sold out 
Owing to the embargo, it is almost impossible to get 
snow shovels from the manufacturers. All orders are 
taken subject to stock on hand. One jobber reports 
that there has keen a shipment on the way for three 
weeks and up to the present writing has not come to 
hand. Prices remain the same as last reported. 

We quote from 
No, 20) wood snow 


jobbers’ stocks, f.o.b. Chicago, as follows 

shovels, $4 per doz.; No. 33 galvanized 
with wood handle, $9 per doz.; No, 34, $9.75 per doz.; No. 40 
black steel with wood handle, $7.75 per doz.; No. 015, $8.3 
per doz \hove prices are for lots of one-half dozen or more 


Z 





The demand for solder is about normal! fo! 
Prices are firm and stocks are 


SOLDER. 
this time of the year. 
low. 

We quote 


alf and half 
to loc per Ib 


stocks, f.o.b. Chicago, warranted 
solder 17« per Ib.; No. 1 plumbers’ 


from jobbers 


solder 


STEEL SHEETS.—There is no radical change in the 
steel situation to report this week. Prices remain 
firm and stocks very light. 

We quote from jobbers’ stocks, f.0.b. Chicago: 28-gage ga 


anized sheets, $7.70 per 100 Ib.; 28-gage black sheets, 
per 100 Ib 
STEEL TRAPS.—There is a steady demand for steel 


traps, and both retail and jobbers’ stocks are compara 
tively light. Prices remain the same as last reported 





We quote from jobbers’ stocks, f.o.b. Chicago: Victor trap 
No. 0, $1.15 per doz.; No. 1, $1.32 per doz.; No, 1%, $1.98 per 
doz.: No. 2, $2.77 per doz.; No $3.70 per doz.; No. 4, 34.06 





0, $1.53 per doz.; No. 1, $1.79 pet 


per doz. Oneida traps, No , 
$3.94 per doz.; Ni 


doz No. 1! $2.69 per doz.; No. 2, 
$5.24 per doz 

STOVE SHOVELS.—Stocks of both retailers and jobbers 
are very light, sales are about normal and prices un- 
changed. 








We quote from jobbers’ stocks, f.o.b. Chicago: No. 90 
round rolled andle,  456¢ per doz.; No 100, double \ 
handle $1.30 per doz No. 16, double nickel plated 
per doz 


TIN PLATE.—Stocks are very low and shipments aré 


slow. Prices remain firm. 
We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
(* coke tin, 20 x 28, 180-lb. boxes, $19.90; 200-Ib. boxes, $20 


21 4-1b 





boxes, $20.25; IC Mohawk tin, 20 x 28, 214-lb. boxes 
$22.90: IC Calvin tin, 20 x 28, 214-lb. boxes, $26.75; IN tl 
20 x 28, 270-lb. boxes, coke, $22.80; Mohawk, $2 Calvir 


WirkE NAILs.—While the demand for wire nails 15 
not up to normal, jobbers report that they are having 
great difficulty to get their stocks assorted and are out 
of some of the leading sizes practically all of the time 
Deliveries from the mill are very slow. Prices remain 
firm and are as last reported. 

We quote from jobbers’ stocks, f.o.b 
nails, $4.25 per keg, base; cement-coated 


keg, base 


Chicago, common wrt 
nails, $4.25 pel 
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Oftice of HARDWARE AGt 
Cleveland, Ohio, Feb. 12, 191s 


T is probable that the hardware trade was never con- 

fronted with as many difficulties as at the present 
time However, in spite of the handicap of fuelless 
Mondays with places of business closed, railroad em- 
bargoes, delayed shipments and bad weather conditions, 
business is holding up fairly well. Some Cleveland job- 
bers report that their January sales were about the 
same as a year ago in the volume and slightly more in 
dollars and cents. Retailers state that business is 
fairly good for February, which is usually one of the 
poorest months in the year. 

Railroad embargoes are raising havoc with the ship- 
ments from jobbers to country merchants. Some con- 
signments are held up en route for weeks and others 
are piled in shipping rooms awaiting acceptance from 
the railroads. Traveling salesmen calling on their 
trade find in some cases that the retailer has not yet 
received the goods contained in the two or three pre- 
vious orders and consequently has less chance of book- 
ing new orders. This delay in the delivery of goods is 
having more or less effect upon the retailers in the 
country towns, for they cannot sell the goods until they 
receive them. While current orders are generally light, 
jobbers are getting a fair volume of business in future 
orders. The Cleveland retailers are not suffering from 
the non-delivery of goods like the country merchants. 

The question of future supplies of goods is an impor- 
tant one at present to both the jobber and retailer. 
The production of various non-essentials will be cur- 
tailed by the Government, and it is expected that many 
hardware lines will be affected. Retailers are not pay- 
ing as much attention to the possible price reduction 
as they were a few months ago, but are thinking more 
of getting their goods and are more inclined than they 
were to place orders for future delivery. Prices are 
fairly stable, but there are apparently more advances 
being made than reductions. The tendency in sheet 
metal products is downward, owing to the lower prices 
of sheets, but on tools the price tendency is upward. 
tetailers are not getting deliveries on many lines of 
goods as ordered, but in a few cases there are orders 
being cancelled. The general policy is to leave orders 
on the books and get deliveries when possible. 

3ALE, TiES.—Bale ties are inactive. Mills will not sell 
for future deliveries. Prices are unchanged. 

Jobbers quote single-loop bale ties at 65 per cent off the 
ist 

BINDER TWINE.—Some jobbers have sold their entire 
available supply of binder twine and see little prospect 
of being able to secure any more from the manufac- 
turers. There is said to be a possibility that the Fuel 
Administrator will control binder twine prices. No 
prices have yet been named, sales being made subject to 
the establishment of prices. 


Botts, Nuts AND RIvETS.—Jobbers report a good de- 
mand for bolts and nuts from manufacturers, but the 
retail demand is light. 

Jobbers’ prices to the trade are as follows, small-lot buyers 
being charged about 5 per cent higher for bolts than the 
quotations given: Machine bolts, cut thread, small sizes, 40 
and 5 per cent off the list; large sizes, 35 and 5 off list; 
arge, 25 and 5 off; stove bolts, 65 and 10 per cent off 
coach screws, 40 and 10 to 40, 10 and 5 per cent off; nuts 
hot press, square tapped. $1.90 off; hot press, square blank, 
$2.1) off: hexagon blank nuts, $1.90 off; hexagon tapped 
nut $1.70 off 

sRASS Goops.—Jobbers are doing good business in 
valves, bibs and other brass goods. There are no 
changes in prices. 

_Butts ANp HINGES.—A price advance of from 10 to 
25 per cent has been made on buttts, strap hinges and 
fancy hinges. There is a very good demand for butts 
and hinges for the spring trade. 


ELectric FANS.—Jobbers are now taking orders for 
electric fans for next season. Fans in 12 and 16 in. 
sizes are about 20 per cent higher than a year ago, but 
prices on the smaller sizes are about the same. The 
A. C. Gilbert Co. has advanced its selling price on its 
6-in. Polar Cub fan from $5 to $5.85 and is bringing 
out a new fan to retail at $8.50. 

Foop CHOPPERS.—Jobbers are now booking orders for 
food choppers for September delivery for which there 
1s a good demand. Prices are unchanged. 

GARDEN TooLs.—Retailers are laying in large stocks 
of garden tools, which jobbers are shipping out as rap- 
idly as possible. Last year both jobbers’ and retailers’ 
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stocks were well cleaned out Indications point to a very 
heavy demand for all kinds of garden utensils during 
the coming spring 


HANDLES.—An advance of from 5 to 15 per cent has 
been made on hammer, pick, axe and other wood 
handles. 


HorRSE CLIPPERS.—An advance of 5 per cent has been 
made on horse clippers. 

LAWN Mowers.—A!though the bulk of the business 
in lawn mowers was done some time ago, there is some 
demand at present from retailers who previously had 
not purchased their season’s supply. Shipments are 
now being made to retailers on orders and jobbers have 
good-sized stocks. 


NAILS AND WIRE.—There is a fairly steady volume of 
business in both nails and wire. Prices are unchanged. 


Jobbers’ prices for less than carload lots are as follow 
Wire nails, $4.05 per keg: galvanized w't $4.55 per oo lb 
galvanized barb wire $4.90 per 100° Ib No. 4 neated 


$35.80 per 100 Ib 


O1L HEATERS.—The demand for oil heaters continues 
to hold up, but most jobbers and retailers are entirely 
sold out and are unable to replenish their stocks. Prices 
on New Process oil heaters have been advanced about 
5 per cent. 

PIPE AND FITTINGS.—Jobbers are getting a fair vol 
ume of business in pipe and fittings, but are complain 
ing of short stocks. 


PLUMBERS’ SupPLiEs.—The demand for plumbers’ 
supplies is rather light and jobbers and retailers look 
for a poor year because of the probability that building 
work will be limited. 

SASH WEIGHTS.— The Johnson-Jennings Co., Cleve 
land, has advanced prices on sash weights $1 per ton. 


Jobbers quote sash weights at $38.50 per ton 


Saws.—Jobbers are taking orders for cross cut and 
buck saws for early fall shipment. Prices are sta 
tionary. 


SHEETS.—The demand for sheets is rather quiet, but 
jobbers could do more business were they able to secure 
sufficient stock. Railroad embargoes are interfering 
with the deliveries from the mills. 

Jobbers’ prices to retailers are as follow No S black 


in o 10 blue annealed $5. 3h No *S galvanized, 
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SKATES.—Retailers are now placing orders for skates 
for next September delivery. Many are buying earlier 
than usual! because of the possible shortage. 


SLeps.—Prices on sleds for next season have been 
advanced 15 per cent. Orderg are now being taken 
for early fall delivery. 

STEEL ROOFING.—Jobbers are taking future orders 
for steel roofing and expect a fair season’s business as 
prices are a little lower than a year ago. 

We quote standard No 29 gage corrugates galvanized 
roofing at $5.75 per square; V. crimp roofing, $5.37 pe 
quare; rolled roofing, $6 per square 

Stove Pipe, EL_spows, etc.—Jobbers report a very 
heavy demand from retailers for stove pipe, elbows, 
stove boards, coal hods, etc., the orders being taken for 
next fall’s shipment. Prices are unchanged. 


Syrup CANS.—There is a heavy call from the north- 
eastern Ohio maple sugar belt for maple syrup cans, 
but jobbers are having trouble in getting a sufficient 
number of cans to supply the demand. 

Tin FruIT CANS.-—Jobbers so far have been unable 
to get prices on tin fruit cans, and the supply is ex 
pected to be very inadequate during the canning season 
because of the heavy demands of the Government 
Some jobbers are now selling glass jars, for which 
there is expected to be a very heavy demand to replace 
tin fruit cans. 

Twist Dritts.—The demand continues heavy and 
there is no prospect of an improvement in deliveries. 
Jobbers have been unable to fill large numbers of orders 
because of their inability to secure the stock. 

Jobbers quote twist drills at 40 per cent off for carbor il 
ist plus extra according to size for high-speed 


WASHING MACHINES.—There is a good demand ‘for 
electric washing machines, owing largely to the scarcity 
and high price of domestic labor. It is expected that 
the output of these machines will be reduced about 25 
per cent this season so that a scarcity is not improbable. 
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Hardware Age 


TWIN CITIES 


Minneapolis and St. Paul 


Feb. 9, 1918 


HE extreme cold weather has caused a very per- 

ceptible slowing up of trade in general. A trip 
through stores of various lines of trade shows this con- 
dition to be not confined to the hardware business. 
Every line shows the effect. The scarcity of fuel and 
the congested condition of traffic is being closely fol- 
lowed by the daily papers, which give minutely the 
situation and its changing aspect. Every hardware 
man needs to watch carefully the events and shape his 
store policy accordingly. 

Interest is being shown in steel goods and some sales 
are being made. Local dealers are looking forward to 
exceptionally good sales for this class of goods, as the 
garden movement will have even better support this 
year than on previous occasions. February, so far, is 
showing very satisfactory sales totals, with every pros- 
pect for business for the rest of the year equal if not 
ahead of last year 

Secretary McAdoo’s request for curtailment of build- 
ing operations will doubtless have some deterring ef- 
fect, and it is anticipated that the bulk of building this 
year will be done in the smaller cities and towns. The 
Automobile Show and Industrial Exposition has drawn 
larger crowds than ever before. Considerable interest 
is manifested in the tractors and truck portion of the 
Exposition, and sales are being made rapidly for this 
class of motor power apparatus. 

Farmers never were in better position to purchase 
up-to-date equipment, and were never more in need of 
it. Apparently they realize the situation fully, and will 
probably have bigger and better crops than ever for 
this year. Spring stocks of garden tools and hand 
cultivators are coming in and dealers are securing 
their supplies along this line while they can. They 
seem to anticipate larger sales than last year, which 
was more than doubled in the previous year. The dif- 
ficulty doubtless will be to obtain sufficient stock to 
meet the demand. 

Prices have fluctuated slightly. Small increases and 
decreases have been made but no vital changes have 
been reported. Galvanized products have finally fol- 
lowed the base price on sheets and have been reduced 
slightly. Solder is higher, as are snow shovels and 
sad irons. While no change has been announced on 
glass, an upward revision is expected. Conditions 
would seem to indicate a shortage of glass due to cut- 
ting down the total production and to fuel and labor 
troubles. A good stock at present is a thing to be 
glad of. 

AxgEs.—Sales continue good in general with occa- 
sional orders for fair quantities. The difficulty now is 
to procure the goods from the factory in a reasonable 
length of time. 





We quote from local jobber stocks: Single bit axes, hase 
weights, at $13.50 per doz.; double bit, base weights, at $17.50 
per doz S: r handled single bit at $15 per doz.; Quaker 
City Boys’, at $10 per doz 


ASH SIFTERS.—It is becoming more difficult for deal- 
ers to procure a stock of the better makes of ash sifters. 
Some jobbers are entirely out, and freight conditions 
prevent early replenishing of the stock. 

We quote from local jobbers’ stocks: Wood barrel ash sift 
ters at $6 per doz.; round, metallic, at $3.15, and square wood 
it $2.50 per doz 

3ALE TiESs.—Demand for bale ties continues good. 
Stocks are fair, with an even chance of replenishing 
them soon. 





We quote from local jobbers’ stocks: Bale ties at 60 per 
cent fron tandard lists, or 8% x 15, at $1.84 per bundle; 
9 x 15 at $2 per bundle, and 9% x 15 at $2.16 per bundle 


BARBED WIRE.—Sales are very light at this time of 
year as little can be used for construction work. Milder 
weather will probably start sales again. 

We quote from local jobbers’ stocks: Painted cattle wire at 
$2.65 per 89 rod spool: painted hog at $: 


79 per 80 rod spool 





galvanized ittle at $4.20 per 80 rod spool; galvanized hog at 
$4.36 per 80 rod spool 
BrAps.—Sales continue light in the building line 


with only fair call from shops and factories. Price is 
practically stationary. 

We quote from local jobbers’ stocks Wide brads, 25-lb 
boxes at 70 and 70-10 per cent discount from standard lists 
3RASS WIRE Goops.—These hold steady 
However, there have been some ru- 
Sales are light at this season of 


BRIGHT AND 
at last quotation. 
mors of an advance. 
the year. 

We quote from local jobbers’ stocks 
at 8S” per ent 
ird lists 


gright wire goods 
brass wire goods at 75 per cent from stand- 





BoLts.—Prices are holding steady at the old quota- 
tions, with little variations from various jobbers. Sales 
in a retail way continue light with good orders coming 
from the shops and factories. 


We quote from local jobbers’ stocks: Small machine bolts 
at 40-10 per cent or 40-10-5 per cent; large machine bolts 
at 35 per cent; small carriage bolts at 40 or 40-5 per cent; 
large carriage bolts at 30 per cent; lag screws at 40 ) per 


cent; stove bolts at 60 per cent or 60-10 per cent 


3UILDING PAPERS.—Sales are very light and no great 
improvement can be expected. Prices are somewhat 
uneasy with an upward tendency. Varying quotations 
are obtainable. 

We quote from local jobbers’ stocks: Red rosin paper at 
$60 to 977 per ton; No. 2 tarred felt at $3.10 per roll; threaded 
felt at $1.52 to $1.57 per roll. 

CoaL Hops.—Sales continue running about normal 
with a slight decrease showing in the local price. This 
is in line with previous reductions in basic material. 

We quote from local jobbers’ stocks: 17 in. japanned ope 
coal hods at $4.10 to $4.25 per doz.; 18 in. at $4.55 to $4.7 
japanned, funnel, i7 in. at $5.15 per doz.; japanned, funnel, 
18 in. at $5.70 per doz.; galvanized, open, 17 in. at $5.35 to 
$6.30 per doz.; galvanized, open, 18 in., at $6.25 to $6.85 per 
doz.; galvanized, funnel, 17 in., $7.80; galvanized, funne 18 
in., at $8.10 per doz 

Door Mats.—Sales are unusually good in the line of 
door mats this season. There has been no change in 
price. 

We quote from local jobbers’ stocks: Cocoa door mats, No 
1, at $7.50 per doz.; No. 2, at $9 per doz.; No. 3, at $11.50 
per doz.; No. 4, at $14.50 per doz 

EAVES TROUGH AND CONDUCTOR PIPE.—Sales at this 
time of the year are particularly light due to the ex- 
treme cold weather and the lightness of building opera- 
tions. Quotations remain at about the same level. 

We quote from local jobbers’ stocks: Galvanized eave 
trough at 60-15 per cent from standard list in full crate lots 
or a net price of 6c. per ft. on 28 in. gage, lap joint single 
bead 5 in. gutter; conductor pipe, full crate lots, at 50-10 per 
cent from standard list, or 6c. per ft. on 3 in., 28 gage, cor- 
rugated galvanized; elbows at 70-10 per cent from standard 
list, or 3 in. corrugated elbows at $1.30 per doz. 

FILESs.— Market holds steady on this item with stocks 
in rather ragged condition. Shipments from the fac- 
tories are extremely slow and some sizes are nearly 
off the market. 

We quote from lo:al jobbers’ stocks: Nicholson files at 
50-10 per cent; Arcade at 65 per cent; Riverside at 60 per 
cent; Royal at 65 per cent from standard lists. 

GALVANIZED PAILS.—Market shows some decline in 
this article also, with shipments continuing slow. 

We quote from local jobbers’ stocks: 8 qt. common gal- 
vanized pails at $3.14 per doz.; 10 qt., 5 $3.60 per doz.; 
12 qt., $3.80 to $3.88 per doz.; 14 qt., $4.30 to $4.35 per doz 
16 qt., $6.50 per doz.; 18 qt., $7.60 per doz 

GALVANIZED TuBs.—Price shows a slight decline with 
sales moderate. 
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We quote from local jobbers’ stocks, standard No, ( gal- 
vanized tubs at $8.20 per doz.; No. 1 at $10.08 to $10.20 per 
doz.; No. 2, $11.34 to $11.40 per doz.; No. 3, $12.84 to $13.23 
heavy galvanized tubs, No. 1, at $18 per doz.; No. 2, $19; No 
3, $20. 


GLAss.—There is some rumor of an advance in price, 
although wholesale quotation changes to-day do not 
show up locally. There undoubtedly will be further 
advances owing to the curtailment of production. 

We quote from local jobbers’ stocks: Single strength A 
grade glass, first three bra: kets, 85 per cent; larger, 8) per! 
cent; double strength, 85 per cent from standard lists. 

LANTERNS.—Sales continue fair with not any change 
in the situation as far as factory shipments are con- 
cerned. Price holds steady. 

We quote from local jobbers’ stocks: 
globe at $12.75 per doz.; Deitz Wizard short globe at $12.25 
per doz.; Deitz Little Wizard short globe at $9.55 per doz 
Deitz No. 2 Blizzard, $12 ver doz Deitz Victor at $s pe! 
doz.; Tubular Dash lanterns, 914 per doz. 

LINSEED OIL.—Quantity being used at this season of 
the year is usually light. There has been no change in 
price. 

We quote from local jobbers’ stocks: Boiled linseed oil at 
$1.34 per gal raw linseed oil at $1.30 per gal. i: irre 
lots, 

O1L HEATERS.—The unusual demand for this article 
has caused a shortage of some of the more popular 
kinds in local stocks. Prices remain at old quotation. 

We quote from local jobbers’ stocks: Japanned p hed 
steel oil heater, $3 each; nickel polishel steel, $4.2 blue 
enameled, burnished, $5.75. 


Deitz D-Lite short 
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PAINT.—Sale on house paint is necessarily light at 
this season of the year. Price still holds steady at old 


quotations. 
We quote from local jobbers’ stocks: First grade house 
paint at $2.75 to $2.85 per gal., in one gal. can; second grade 


at $1.90, in one gal. can. 
POULTRY NETTING.—Small quantities of this item are 
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being sold, the majority of it probably for other pur- 
poses than poultry fencing. Price holds steady at old 
quotation. 

We quote from local jobbers’ stocks: Poultry netting at 

per cent from new standard lists 

Putry.—A fair quantity is being sold with price at 
about the same level as previous quotations. 

We quote from local jobbers’ stocks: Commercial p 

bladders, barrel lots, at $3.65 to $3.77 per cwt 

REGISTERS.—Sales are light. There is no variation in 
price. 

We quote from local jobbers’ stocks: Cast steel or wrought 

el registers at 50 per cent from standard list 

Rope.—Although there has been no change in price 
recently further advances are expected at any time 
Wire rope is practically off the market and stocks are 
being drawn on heavily for Manila and other kinds. 

We quote from local jobbers’ stocks: First grade Manila 
ope at 34c. per Ilb., base; first grade sisal rope at 24c. pet 
Ib base; cotton rope at 24¢. per Ib., base; Swedish wire 
ype, or crucible rope, at list, plus 25 per cent 

SANDPAPER.—Call .continues fairly good on this item 
with contractor trade buying very lightly. 


We quote from local jobbers’ stocks: Flint paper at 15 ] 
ent from standard lists, or best grade No. 1 at 9.75 per 
ream; second grade, No. 1, at $5.63 per ream; No. 1 garr 
it $10.12 per ream, 

SasH Corp.—Price does not show any recent changes, 
although there have been further advances in the cot 
ton market. Call is very light at this season of the 
year. 

We quote from local jobbers’ stocks: Common sash cord at 
45 to 50c. per Ilb., base; best grade at 77c. per Ib., base 

SASH WEIGHTS.—Sales are light and price is holding 
steady. 

We quote from local jobbers’ stocks: Cast iron sash weights 
at $2.50 per hd. Ib 

Screws.—There has been no change in price and 
sales are light in a retail way, with an occasional call 
from miils and factories for a considebable amount. 

We quote from local jobbers’ stocks Flat head bright 
screws at 75 per cent, round head blued screws at 70 per 
cent, flat head brass screws at 42% per cent, round head 


brass screws at 40 per cent from standard lists; iron machine 
screws, 60 per cent; brass machine screws, 20 per ent 
standard cap screws, 23 1/3 per cent; set screws, 40 per cent 

SIDEWALK SCRAPERS.—Sales continue very good as we 
are having just nora snowfall to make the cleaning 
of the walk almost a daily occurrence. 

We quote from local jobbers’ stocks: Steel sidewalk scrap 
ers, $3.20 per doz.; walk and snow scraper, $6.75 per doz. 

Snow SHOVELS.—Very little change has been shown 
in price with demand fairly good. 

We quote from local jobbers’ stocks: No. 33 galvanized 
snow shovel at $9.50 per doz.; No. 34, $10.25 per doz.; steel 
blade, straight handle, $6.25 per doz.; wood blade, straight 

andle, $3.25 per doz. 

SoLpER.—This commodity shows an increase in price 
due to the shortage of basic materials. 

We quote from local jobbers’ stocks: Strictly half and half 
at 53 pe 55c. per lb., warranted half and half at 57c. per Ib 

SHEETS.—Old price still holds good on this commod- 
ity with the supply very slow from factories and stocks 
very badly broken. 

We quote from local jobbers’ stock: 28 gage black sheets, 
$6.57 per ecwt.: 28 gage galvanized, $7.82 per cwt. 

STEEL TR Sales have been very good this season 
as there has been a large number of people working 
into the trapping line because of the high price of 
furs. Prices are steady. 

We quote from loval jobbers’ stocks: No. 0 Victor, $1.27 
per doz.; No. 1 Victor, $1.50 per doz.; No. 1% Victor, $2.26 
per doz.; No. 2 Victor, $3.16 per doz.; No. 0 Newhouse, 91.74 
per doz.; No. 1 Newhouse, $2.04 per doz.; No. 144 Newhouse, 
$3.05 per doz.; No. 2 Newhouse, $4.48 per doz. 

_Stove Boarps.—Sales are nominal on this item, pyin- 
cipal call being for those replacing wornout boards. 

We quote from local jobbers’ stocks: Crystallized 20 x 
stove board, $13.95 per doz.; 30 x 30, $15.80 per doz.; 36 x 36, 
$18.90 per doz. 

STovE PIPE, ELBOWS AND DAMPERS.—Sales are be- 
coming lighter on this class of goods but are still hold- 
ing well. Stocks are in good condition. 

We quote from local jobbers’ stocks: 6 in. common stove 
pipe at 17 to 22c. per joint in crate lots; four piece, 6 in. el- 
bows at $1.44 to $1.50 per doz.; adjustable, $1.50 to $1.80 per 
doz.; cast iron 6 in dampers, $1.10 to $1.20 per doz. 

Stove SHOVELS.—Call is light at the present time, 
with no change in price. 

We quote from local jobbers’ stocks: 15 in. japanned shovel 
at 60c. per doz.: 16 in. round handle japanned shovel at $1 
per doz.; 23 in japanned long handle shovel at $1.65 per doz. 

Tacks.—Call is light, with stocks in good condition. 
Factory shipments are as good as could be expected. 

We quote from local jobbers’ stocks: Cut tacks at new list 
Plus 10 per cent; wire tacks at new list plus 15 per cent 
are very light on this article. 
There sila “ei no Geum in price. 

















We quote from local jobbers’ stocks, 20 x 28 Ideal, 8 
oating, $34 per box; ICL, 20 x 28, $33 per box; IC roofing tin 
20 x 28, 8 Ib. coating, $19.50 per box 


WaASHERS.—Call is light at the present time, es- 
pecially in the retail line. 

We quote from local jobbers’ stocks: Wrought steel t 
washers, te in., $9.25 per cwt 1 in., $8.85 per cwt 

WEATHER Strip.—Sales have continued phenomenally 
good, with stocks badly broken; in some cases entirely 
exhausted. 

We quote from local jobbers’ stocks: Inserted felt weather 
strip at 75 per cent discount and Bosley felt weather strip 
it 65-5 discount from standard lists 

WIRE NAILs.—No change has been made in price and 
sales are light in a retail way. Occasionally a call is 
received for large quantities for factories or mills. 

We quote from local jobbing stock Standard wire 
it $4.40 per keg, base, and coated wire nails at $4.40 per 
keg, base. 


WirE.—An adjustment has been made in the price of 
smooth wire. Sales are light. 

We quote from local jobbing stock No. 9 black anne alec 1 
mooth wire, $4.15 per cwt No. % smooth galvanized wire 
$4.85 per cwt 


Coming Conventions 


PENNSYLVANIA AND ATLANTIC SEABOARD HARD- 
WARE ASSOCIATION AND THE NEW YORK STATE RE- 
TAIL HARDWARE ASSOCIATION JOINT ANNUAL CON- 
VENTION AND EXHIBITION, New York City, Feb. 12, 
13, 14, 15, 1918. Headquarters, Hotel Astor, for 
both associations. Exhibition in Madison Square 
Garden. W. P. Lewis, Huntington, Pa., secretary- 
treasurer, Pennsylvania and Atlantic Seaboard 
Hardware Association, and John B. Foley, City 
Bank Building, Syracuse, N. Y., secretary, New 
York State Retail Hardware Association. 

NORTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION, Grand Forks, Feb. 13, 14, 15, 1918. 
C. N. Barnes, secretary, Grand Forks. 

ILLINOIS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Hotel Sherman, Chicago, Feb. 19, 20, 21, 
1918. L. D. Nish, secretary, Elgin. 


MINNESOTA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Paul, Feb. 19, 20, 21, 22, 1918. H. O 
Roberts, secretary, Metropolitan Life Building, 
Minneapolis. 

MISSOURI RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Louis, Feb. 19, 20, 21, 1918. F. X. 
Becherer, secretary, 5136 North Broadway, St. 
Louis. 

OHIO RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Columbus, Feb. 19, 20, 21, 22, 1918. James 
B. Carson, secretary, Dayton. 

NEW ENGLAND HARDWARE DEALERS’ ASSOCIATION 
CONVENTION, Boston, Feb. 20, 21, 22, 1918. George 
A. Fiel, secretary, 10 High Street, Boston, Mass. 

SOUTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION, Mitchell, Feb. 25, 26, 27, 28, 1918. 
F. J. Shepard, secretary, Mitchell. 

AMERICAN IRON, STEEL AND HEAVY HARDWARE 
ASSOCIATION CONVENTION, Marlborough-Blenheim 
Hotel, Atlantic City, N. J., May 21, 22, 23, 1918. 
A. H. Chamberlain, secretary-treasurer, Marbridge 
3uilding, New York City. 

AMERICAN HARDWARE MANUFACTURERS’ ASSOCIA- 
TION CONVENTION, Traymore Hotel, Atlantic City, 
N. J., May 28, 29, 30, 1918. F. D. Mitchell, secre- 
tary, Woolworth Building, New York City. 

SOUTHERN HARDWARE JOBBERS’ ASSOCIATION CON- 
VENTION, Traymore Hotel, Atlantic City, N. J., 
May 28, 29, 30, 1918. John Donnan, secretary, 
tichmond, Va 

NATIONAL RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Cedar Point, Ohio. Date not vet set. M. L. 
Corey, secretary, Argos, Ind. 

























Pouring Steel 





HE members of the Hardware and Supply 
Dealers’ Association of Manhattan and Bronx 
Boroughs learned how saws and other tools 
are made at the last meeting of the association. 
Those who braved the severe storm enjoyed a mo- 
tion picture journey through the plant of Henry 
Disston & Sons, Tacony, Philadelphia, Pa. They 
were “personally conducted” by S. Horace Disston, 
and several other representatives of the compan) 
were present to lend their aid in explaining the 
details of the pictures. J. M. Kohlmeier presided 
at the meeting. 

A panorama view of the plant, showing the 
sixty-eight buildings, covering fifty acres of 
ground, was shown by way of introduction. Then 
Mr. Disston told in an interesting way how the big 
Philadelphia plant was first started in 1840, at 
which time Henry Disston was its only workman. 
He told how the founder, realizing the importance 
of having good material first-handed, decided that 
he would build his own steel works, and how in 
1854 he erected the first crucible saw steel plant in 
the United States, in which special steel for each 
kind of a saw is made. 

The big five-ton steam hammer was shown rain- 
ing its blows with telling effect on the red hot in- 
gots. Afterwards the slabs were shown being re- 
heated and rolled out into long ribbons of steel from 
which band saws are made. The ease and rapidity 
with which the blades are toothed, one tooth at a 
time, was described by Mr. Disston, who explained 
how the saws are sharpened on machines that are 
almost human. The emery wheel rises and drops 
into each tooth as the saw traverses around the, 
machine, being pushed by a finger with an action 
like that of a human hand. 
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“Cutting” large files 


S. Horace Disston Explains Processes 
and Describes Scenes in Movie Film for 
Members of New York City Association 
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Dealers Learn How Saws 


Are Made 





Trimming Circular Blades 


ib ieee large circular blades were shown being 

trimmed under huge presses by shear blades 
Long lines of experienced workmen, all of whom 
must serve four years’ apprenticeship at their 


trade, could be seen working at the various opera- 
The 


tions. “saw smithers” are cne of the most 





Rolling circular plate 


experienced of this group of workmen. They take 
down the inequalities and tension the saws by the 
use of hammer and straight edge. 

Views showing the manufacture of files were the 
object of special interest, as it was stated that in 
this plant about 3,000 dozen files are turned out per 
day. The steel for the manufacture 
of these files was shown being made 
only a few paces away whence it is 
sent to be made into various sizes 
and shapes of files. The Disston 
works consume themselves 35,000 
dozen files per year in the course 
of the manufacture of their saws. 


/ 
f , , 
4 The Old and New 
N interesting feature was the con 
trasting of the old and the new 
way of cutting files. Formerly file 
were cut by hand, but owing to the 
immense amount required and_ in 
keeping with modern efficiency, hand 
cutters have been replaced by ma 
chines for this purpose. Hand-cut 
ters, however, are still required for 
some special purposes, but very few 
of the younger men are learning thi 
trade, said Mr. Disston. 
After files are hardened they are 
put through a very rigid inspectio: 
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each file being tested 
by a hardened piece 
of steel known as 
the “prover,” to see 
whether or not the 
file takes a good 
“bite.” Then they 
are further in- 
spected for straight- 
ness, shape and 
soundness and many 
other points. 
How few of us in 
Smithing circular saws looking at a hand 
saw, said Mr. Diss- 
ton, would imagine that eighty-two operations are 
necessary before the tool is completed and ready to 
go out into the hands of the carpenter to help build 
our homes or the big wooden ships that ply the 
ocean? It is interesting to note some of the points 
of evolution that must have taken place in the 
development of this great business, for again the 
old way of toothing hand saws was shown where 
a man would cut the teeth in approximately eleven 
dozen saws a day, contrasted with the up-to-date 








Toothing hand saws 


method, where 175 dozen would be a fair day’s 
work for an operator. 

The great hardening furnaces are heated by fuel 
oil, and in these furnaces the saw blades are placed 
and then dipped into the hardening compound when 
red hot. Then they are pressed under immense 
clamps operated by hydraulic pressure. This is 
one of the most delicate operations in the manu 
facture of any high-grade tool, and in saw works 
only men of the highest degree of skill are per- 
mitted to work at this job. The finest kind of 
material, when it comes to the hardening and the 
tempering, will never make a sat- 
isfactory saw or file if it is not 
treated properly. 


Much Lumber Used 


RDINARY laymen do not as- 

sociate lumber to any great 
extent with saw making, but at 
all times in the lumber yards con- 
nected with this one saw plant 
there are approximately 5,000,000 
feet of lumber. Apple and beech 
wood are principally used for saw 
handles. Apple wood, when pol- 
ished, displays a great variety of 
colors as well as grain, giving the 
purchaser a wide range of selec- 
tion, according to his fancy. A 
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well-made and comfortable handle is a very impor- 
tant feature of a hand saw. After the blades, han- 
dles and screws are finished in their various depart 
ments, they are collected in one central point and 
there assembled. Each saw plate is fitted to its own 
individual handle. This insures the proper hang 
and balance so requisite to an easy working saw 

At the conclusion of the meeting a hearty invita 
tion was extended to the hardware dealers present 
to make a personal trip through the big saw and 
general tool plant in Philadelphia. 


Blocking hand saws 
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Philadelphia Hardware Men Meet 


The regular monthly meeting of the Philadelphia 
Hardware ‘Association was held in the Parkway 
Building on Wednesday, Feb. 6, with President 
Grant Wylie in the chair. 

After the usual routine business officers were 
nominated for the ensuing year. The election will 
he held at the next meeting. 


Rinehart Leaves Whitman & Barnes 


A. B. Rinehart, president of the Whitman & 
3arnes Mfg. Co., Akron, Ohio, has disposed of his 
interests in that company and retired from active 
connection with it, desiring to be relieved of the 
responsibility in order to have time for recreation. 
He has been succeeded by A. D. Armitage, who 
started with the company as a mechanic twenty- 
five years ago, and who for the past three years had 
been vice-president and manager of the Chicago and 
Canadian offices of the company. Frank A. Seiber- 
ling, president of the Goodyear Tire & Rubber Co., 
has been added to the board of directors. 





Fitting band saws 









Scag « 








oe gna 












































SS cdiapettdinansyetindanenantasialdinnsnastiedseath ae 





Profitable Publicity for the Retailer 


Store Papers Boosting Business—Effective Tool Ad—Stove Ad Which 
Took Advantage of Weather Predictions 
By Burt J. Paris 


The Hardware Herald is a new recruit to the army 
of store papers published by hardware men, but it 
has already proven its mettle as a business bringer. 

The cost of this store paper is very small, for, al- 
though it is a large size paper, it is printed on news 
stock in one color. This issue contains four pages 
of four-column size. 


New Store Paper and a Good One 


No. 1 (1015 in. x 14 in.) 

ERE’S the editorial page of Sanford’s Hard- 
ware Herald, published monthly by J. D. San- 
ford & Son of Laurinburg, S. C., and edited 
L. Sanford. 


by C 


No. 1—A trade-yetting store paper 
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THE HARDWARE HERALD. | 
4 MONTHLY BOOSTER NEWS-| 
PAPER 
Published for the benefit of the cus- | 
tomers of J. D. Sanford & Son, 
“The Quality Hardware Shop.” 
Laurinburg, N. C. 


The Hardware Herald sent free for 
the asking 
Editor. 


C. L. Sanford, 


APPRECIATION, 


We take this opportunity to thank 
our many friends and custom 
for the business which you have 

t our way during the past twelve 

nths. We appreciate it very fully 

and we hope that our service to you 
has been such as to deserve a contin- 
uance. We assure you that our best 
efforts will be extended to be of serv- 
ce to you during 1918 by living up to 
the principle of our store which is 


you 
ers 
ser 


m 


“straightforward dealing.” 

To all of us 1918 opens up great 
possibilities for Toward 
bringing the war to a successful close 
each of us has his part to play. If 
urs is along the lines in which we 


service 


‘an be of service we want you to feel 
that now more than ever before this 
store is here to help you 

We wish for you and yours the hap 
piest and most prosperous year of all 


BRILLO 


Makes Old Aluminum Utensils 
New. 

Cleans, Scours and Polishes. 

Removes all dirt and discolo- 
ration and leaves a brilliant and 


lasting polish—All done in one 


operation. 

Brillo has no equal for the 
kitchen. 

Cleans and polishes mirrors. 
Enameled Ware, cut glass, win- 
dows, woodwork. Removes 
paint from glass, weod tile, 


porcelain, etc. 
Our Guarantee 
We will replace ABSOLUTE- 
LY FREE a 
Cooking Utensil for any old one 
BRILLO fails to clean. 
Complete outfit 25c. 


new Aluminum 


The SOUTH BEND MALLEABLF, 
the only range with Patented Copper- 
Flues 


Bearing Aluminum-fused 


These flues will not rust, corrode or 


Turkey and Greece. 


| + ” 
Servia, 


ee 


A WAR STORY | 
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Two British soldiers went into a 
restaurant at Salonika and asked for 
The waiter said, | 
sorry, gentlemen, but I can’t} 
whereupon the Tommies| 
cried, “Fetch the Bosphorus.” When 
that gentleman arrived and heard the! 
complaint the manager said “Well, 
gentlemen, I don’t want to Russia, but | 
you can’t Roumania.” And so the} 
poor Tommies had to go away Hun- 
gary 


“rm 


Mr. W. H. Liles, route 1, came ir 
for a No. 10 Enterprise Meat Chopper 
and Stuffer 


We have just received some of those 
Boker Shears in 7 1-2 and 8 inch 
sizes 

Broonts that sweep clean! We have 
them 25c and up 

Mr. W. H. Cox, city, purchased an 
O. K. Globe Heater in December. 
Help win the war. Raise more 
food. Plant Wood's Seeds 

For telephones, gasolene engines, 
automobiles, door bells, etc., Columbia 
batteries best. A shipment just 
arrived, fresh and of high amperage 


are 


We sell the “Boye” High Grade, 


Spring’ Steel, Non-Breakable, Nickel 
Plated Sewing Needles. Try a pack 
age of them next time. 5c the pack- 


age 


Mose Douglas, colored, of: route 3, 
bought an O. K. Cook Stove from us 
Juring December, 


The following children were 
made happy on Christmas. Day: 
William Phillips, Lauder and 
Harold Little Misses 
Hattie Regan and Annie ‘Benton. 
Old Santa 
Christmas 


Gibson, 
came by our store 
night 
Southland Bicycle for each one 


Eve for a 


of them. 
SMILE. 


The thing that goes the farthest 
Toward making life worth while 
That does the most and costs the least 


Is just a pleasant smile. 


A smile that bubbles from a heart 
That loves its fellow men 

Will drive away the clouds ‘of gloom 
And coax the sun again 


It's full of worth and goodness too 
With genial kindness blent 
It’s worth a million dollars 
And doesn't cost a cent 
Anon. 


John Blue, Jr., purchased 6 Colum 
bia batteries. 





burn out 


SANFORD’S HARDWARE HERALD 


JaNUARY, 1918 


Plan NOW Your 1918 Gard 
Get busy on your garden plans during these long winter even- 
More seeds were planted last year than ever before. 


The year 1918 will see a still greater number who will grow 


en. 


ings. 


their own vegetables. Be sure and plant only reliable seeds. We 
WOOD’S HIGH GRADE SEEDS 
Best for the South. 
Have you received a copy of Wood’s Catalogue for 1918”? If 


you haven’t received a copy we will have one mailed to you at once. 


| If you have received your copy select your seeds NOW and make 


out your order on blank in back of catalog and mail or bring to our 
store and we will deliver your seeds whenever you want them 
FREE OF ANY EXPRESS or FREIGHT CHARGES, In othe: 
words our price will be what you will have to pay for them in 
Richmond, and you will have no transportation charges to pay. 

Get your order in early to insure getting just the seeds that 
you want. Last year we were unable to secure for our customers 
lots of seeds that were ordered late. 


J. D. SANFORD & SON, “The Quality Hardware Shop.” 
Distributors of Wood’s High Grade Seeds. 








HELP UNCLE SAM conserve fuel, by abolishing all wasteful 
lamps and replacing them with FOSTORIA Mazdas. There is no 
“high cost of lighting,” if you do it electrically with Fostoria 
Mazda lamps. A few years ago, one single 40-watt lamp cost 
$1.50. For $1.50 you now receive a full carton of five 40-wati 
Fostoria Mazda lamps. Invest in one of these Better-Light pack- 
ages—today! 








“The King of Germany,” aenmpend, Don't Be An Excuse Makers 
the teacher in a.solemn voice, “is cal i — 
led the Kaiser. Now can any of you The world needs men big enough to 
tell-me what the ruler of Russia in| BACK UP and take THEIR’ share of 
called i 


|the blame when anything goes wrong 
“The Czar” roared the class } 


You'll be better liked for THAT 
“And what is the Czar’s wife known than if you have an EXCUSE ieady 

as’” Only two voices answered this|t« go to work FOR YOU 

time | The man who is willing to ADMIT 
“The Czarina.” | that HE made a mistake is big enoug! 
“Ah,” said the teacher, eyeing his;to profit by his mistake 

flock fondly.“That is very good. Now!enough to guard against making the 

who will tell me what the Czar’s chil-| same mistake again 

dren are called?” } 
“Czardines!" yelled one little b« 

triumphantly 


and wise 


xy,' In the London Times occurs t 
|emusing advertisement by an obviou 
jly much-tired man; 
“Wanted—A loud, 
gramophone—for reprisals.” 


Have you sent in your order for second hand 
your Garden Seeds? 


We sold Mr. Hector MeLean, route} Mr. Edwin Lytch came in for anoth 











4, a Myers Deep Well Pump fer Suredge Pocket Knife 
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No. 2—Has a strong locai flavor 









A LIVE MESSAGE FROM A LIVE STORE 


HEYNE’S STORE NEWS 











UEHLING, NEBRASKA, DECEMBER 17, 1917. 








A Letter from Our Soldier Boys. 


Camp Funston, Nov, 23. 
Mr. C. H. Heyne, 
Uehling, Nebr 

Dear Sir:—We are writing a few 
lines to you to tell you that we re- 
ceive the Store News and we are al- 
ways glad to get news from home. 

We are enjoying good health altho 
our company is under quarantine for 
measles. Ag we have had but one 
case and not any signs of any new 
case, we think that the quarantine 
will be raised by the end of the week. 

Although we are under quarantine 
we get our regular drill, which con- 
sists of the field drill, map sketching, 
semaphore signal and the schoo) of 
the soldier. We will get instructions 
in truck driving later on and will 
have the care and handling of twenty- 
five trucks in our company, which 
consists of ninety-two men. 

The surroundings here are quite 
good. We get good board and regu- 
lar hours of sleep as we have to be 
‘in barrack when taps date sounded, 
which is 10 p. m. We arise at 6:15 


a. m. and after we have breakfast} 


and clean up quarters go out to drill. 
We stand retreat at 5:30 p. m. and 
then have supper. 


There are several large Y. M. C.| 


A. buildings here and a Knights of 
Columbus Hall, We have free ac- 
cess to all these at which there are 
riven band concerts, moving picture 
shows and good lectures during the 
evenings of the week and religious 
services on Sundays. 

We were called out by the fire 
alarm: at3.a. m. the other night,which 
caused us to do some hustling, but 
the fire had heen extinguished be- 
fore we got to it 

We get to see the other boys from 
around Uehling quite often. They 
are all in the infantry and are in 
different companiés located some dis- 
tance from us. They all look well 
and seem to be well satisfied here. 

We now have a regiment of ne- 


men in all. 
| There have been a large number of 
laborers at work here constructing 
barracks, instailing heating plants 
and building roads, but the work is all 
nearing completion 

There are people here from Dodge 
county almost weekly to visit some 
of the boys. 

As it is about time to retire and 
we will have to be prepared for in- 
spection in the morning and have a 
long hike before dinner, will close. 

As ever 


| eroes located here and about 50,000 
| 
| 


Edward Daubert, 


Founi--A watch. Owner may have 
by describing same from Raymond 
Kuhlman. 

How are these for bargains? No. 
2 Blue Bell cream separator, $55.00. 
No. 3 Blue Bell separator, $65.00. 
These machines are fully guaranteed, 
backed by the International Harves- 
ter Co. There are many Blue Bells 
in use in this community giving the 
best satisfaction, 





| <A class of fifteen were confirmed 
j}at the Lutheran church in Uehling 
| this month in the English language. | 
| We have a lot of 36 in eetendl 
| and woo] carpets, stair carpets 27 
| in. wide, also matting at prices that 
| were im effect two’ years ago. In 
first class shape*and considerably un- 
| der present market 
J. F. W 


mond player piano 


Miller purchased a Ham- 


One 12-ft. Republic raise gate cov- 
ered with American fence 48 in. high. 
Wilt take a $5 bill for it. Who wants 
it? Also a few small walk gates at 
similar bargains. 





Henry Erickson’s brightened their 


kitchen with a new Copper clad range. 

Harry Peterson ard Carol Frost 
enlisted in the Coast Artillery and 
have left for Fort Logan, Colorado. 








Note that on this page there are 
two-column make-up. We would emphasize the im- 
portance of varying the make-up of a three or four- 


two ads set in, 


original with t 


column paper by breaking the columns in this way. 
There are many different ways of varying the ap- 
pearance of the paper in this way and this point No. 2. (7%4 in. 
should not be overlooked, as it is desirable to alter ‘Ts is the first page of the December issue of 


the typographical make-up of the paper each month 
to avoid sameness and monotony of appearance. 
The second column on this page is an ideal way to 
make up store items, jokes, anecdotes and ads; give 
The Hardware Herald has a feature 
which might well be adapted by other store paper 
editors. It is the use of little essays on timely topics; 
these are scattered through the pages and they add 


it some study. 


Heyne’s S 


ranged three-c« 


would like to | 


Arthur D. Uehlinz. t 


an individual touch to the paper. 
clipped from other journals, but most of them are 


Hardware Store, Uehling, Neb. 


— - 
Harvey Reaitph and Gedfrey Mer- 


lin of Camp Funston were here on a 

; furlough spending Thanksgiving with 
relatives, 

Hall galvanizod baskets are made 
strong where others are weak. We 
sell 2, 1, 1% 

Butchertng time is here. 
supply you with the tools. 


ard 2 bushel sizes. 


Let us 


The following boys enlisted in the 
Nebraska 7th regiment and will be 
called some time between the 15th 
of this month and the first of the 
year: 

Charles Brokaw. 
toy Hallberg. 
Wm. Hartwich. 
‘Ben Larsen. 
Ray Greenwood 
Swen Peterson 

John David Kuh!man passed away 
at his home in Uehling on Saturday, 
Nov. 24, reaching the age of past 
ninety years, 

We repair leaky or frozen automo- 
bile radiators, Bring them in when- 
ever in trouble. 


Mr. and Mrs. G. W. Richardson 
and daughter—Della left for Florida 
for the purpose of improving Mr. 
Richardson’s health, as he has been 
suffering considerably with asthma. 


Since there is no regular weekly 
newspaper in town, after this issue 
we will give space in the news to 
farmers to be used to find buyers for 
stock, machinery, seed, ete Youn 
neighbor or friend only a few miles 
away may want just what you have 
no use *for Just write what you 
have and bring it to our store and 
we wil] advertise it for you free. All 
that we ask is that the list be handed 
to us by the tenth of the month. 

During the last coh spell we had a 
bie demand for O. K. Non-Freezable 
chicken watcrers 


Fred Snyder and family visited re! 





home in Dixon county 


he editor of the Herald. 
Small but Snappy 


x 10 in.) 
tore News, published by 


ylumn sheet, as will be noted. 


atives and friends and their former 


It is a neatly 








Some of them are 


Heyne’s 


ar- 


In this issue there are a number of display ads 
of other merchants, mostly in one-column size. 
We are not advised as to whether these are paid 
ads or if they are in the nature of exchanges. We 


ye enlightened on this point. Several 
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other store papers which we have examined recently 
have contained ads of merchants in other lines and 
we think the idea good, if not overdone. In one or 
two instances, we know that these foreign ads have 


No. 3 On selling tools to the machinist 


Machinists 











CALIPERS AND 
DIVIDERS i 
58c r— 
np Ban We Se 2 $8. 75 a nthe alig lye 
wed rat eat” SBCK 
mk aud rateh $8. 75 « 
COMBINATION, WRENCHES BLOW TORCHES 
* : - & aot tet ke didi ony 
di: He ee yt +4, blow torches. Mar 
fms; 3 pus Soon she ta 
78c adie vneticters: 
QA . > —— e 4 » latest features 
> ally < * $4.80 to 
$9.40 
Kat an 78c¢ CRESCENT 


“COMBINATION SQUARES PATTERN WRENCH 





$2.40 Warne pen as uenal all day Saturds 


ELECTRIC IRONS $3. 39 ELECTRIC TOASTERS $4, ra 
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been paid for, and this fact is a forceful testimonial 
to the worth of a carefully edited hardware store 
paper. When merchants in other lines are willing 
to pay for the insertion of their ads, the selling 
power of the store paper cannot be doubted by the 
most skeptical. 


FIARDWARK. * 44140 { 





Attractive to the Machinist 
No. 3 (2 cols. x 10 in. 
§ lagen editor of this department was in a hardware 
store the other afternoon and while waiting his 
turn watched a machinist make a number of tool 
purchases. 

At first this machinist seemed to be looking for 
one particular tool. When this was placed before 
him, the salesman talked at some length on its adap- 
tability for its particular work and in the course of 
his talk mentioned several other tools. As soon as 
the machinist discovered he was talking to a man 
who knew, he became very much interested and be- 
fore leaving the store purchased five different tools. 

The writer knows this salesman was not a ma- 
chinist by virtue of training, so he inquired as to 


Hardware Age 
how he obtained his seemingly thorough knowledge 
of machinist’s tools. 

The salesman explained by stating that he had a 
friend who was a competent machinist and made it 
his business to spend an evening now and then with 
this friend with the purpose in view of acquiring 
the knack of talking to machinists in their own lan- 
guage. 

His evenings thus spent enabled him to sell a far 
greater number of tools to machinists than he ever 
had before. This is a straight tip to hardware sales- 
men who want to boost their sales of machinist’s 
tools. 

A skilled worker likes to talk to a man who un- 
derstands his problems. 

When you advertise to a body of trained men like 
machinists, carpenters, etc., it is always well to let 
them understand that there is someone in your store 


No. 4—Cashing in on the weather man 

















Just Because the Xmas Weather Has 
Been Ideal Don’t Let “Old Crimp” Fool 








You. Cold Weather is Billed to Make 
This Town During January and February 


Be prepared to entertain this old gentleman, 
“‘Mr. Crimp.” Get a Cole’s Hot Blast Heater 
and give him a warin reception. The Cole’s Hot 
Blast is a heater noted for its ability to hand out 
heat satisfaction. 


$13.00 to $19.00 


Cole’s Air-Tight Heaters, eight styles and sizes 


$8.00 to $17.00 
The Home 
of Good 
Stoves 


competent to help them solve their tool buying prob 
lems. If you make a specialty of tools, make par 


ticular mention of your ability to sell these tools. 


Sounding a Weather Warning 


No. 4 (2 cols. x 8 in.) 

ASE LL of mild Texas winter weather was lulling 
many a householder to sleep on the heating 

problem when the Blakey-Clark Co. of Ennis woke 

them up with this clarion call. It was a quick way t 

move stoves and it worked. 

Up here in the frigid North an ad like this does 
not seem necessary at the present time, but save this 
Blakey-Clark announcement, for you may have occa 
sion to use it on a public who may think Spring is 
here if February develops a mild spell. 

This ad is very attractively displayed and easy to 
read. 


Seven styles and sizes 


We Carry 
What You 
Want 

















Reading matter continued on page 66 
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The doors of the garage here shown are hung on 
Stanley Hinges No. 1457 


24 inch at top and bottom. 
10 inch at center rail. 








Stanley Garage Door Hinges 
EQUIPPED WITH BALL BEARINGS 


HAT hinges are best for the door of average weight and size? The 
answer to this question is, STANLEY HINGES No. 1457. These 


are strong, of excellent appearance, and swing the door easily and 
smoothly, preventing sagging. 


It is recommended that a 24 inch No. 1457 Stanley Hinge be placed at the top and 
bottom of the door and a 10 inch No. 1457 in the center. These hinges are made both right 
and left hand. They have a very large sale because of their thorough reliability. 


Today write for interesting informative book on Garage Hardware. 


@ Woriks 


New Britain Conn., U. S. A. 


Manufacturers of Wrought Bronze and Wrought Steel Hinges and Butts of all kinds, including Stanley Ball Bearing Butts. Also, 
i ulls, Brackets, Chest Handles, Peerless Storm Sash Hangers and Fasteners, Screen Window and Blind Trimmings, Twin Rolled Box 
Strapping and Cold Rolled Stripped Steel. 

Stanley Garage Hardware is adaptable for factory and mill doors. 


See our advertisement on Box Strapping in this issue 



















NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 
by Hardware Manufacturers 


‘‘Russwin Majestic’’ 


The Russell & Erwin Manufactur- 
ing Company of New Britain, Conn., 





has just brought out its new ‘Ma- 
’ 
R Vajestic” design 
jestic” design, which is completely 


furnished in wrought brass and in 
steel only. 

It is an unusual and attractive de- 
ornamentation in high re- 
fully brought out in the 
Illustrated literature and 


mailed to dealers upon 


sign, the 
lief being 
finishes. 
prices will be 
request. 


‘‘Drawtite’’ Door Bolt 


The Allith-Prouty Company, Dan 
ville, Ill., has recently brought out its 





Drawtite’’ door bolt 


No. 396 “Drawtite’ door bolt, made 
of malleable iron, and designed for at- 
taching to the end of single, double 
or parallel doors. 

It draws the doors tight together 
or against the building, making them 
weatherproof. When desired an ordi- 


nary padlock may be locked through 
the hole shown in the drawplate, thus 
preventing operation of the bolt and 
insuring protection against theft and 
trespassing. The bolt cannot be re- 
moved when locked as it is securely 
held by an invisible screw, as shown 
by the phantom in the illustration. 
The bolts are packed separately in 
boxes with the catch and screws ready 
to apply. 

Illustrated literature and prices will 
be mailed to dealers upon request. 


‘*Bonnie Car’’ 


The E. I. Horsman Company, 11-15 
Union Square, New York City, has 
recently placed on the market a new 
child’s vehicle called the ‘Bonnie 
Car.” The propelled by the 


car is 





Horsmap 


Bonnie Ca 


youngster moving the horse’s head 
backward and forward, which delivers 
the power to the rear axle. 

The car is strongly constructed of 
hard wood and attractively finished in 
natural wood color with metal bear- 
ings throughout. It is made in three 
sizes, retailing from $3 to $5 each. 
Trade prices will be mailed to dealers 
upon request. 


Coal and Oil Stove 


The Favorite Stove and Range Co., 
Piqua, Ohio, has brought out a new 
Favorite combination coal and oil 
stove which is attractively  con- 
structed. The coal range and the oil 
range are entirely independent of 
each other and can be used together 
or separately just as. the housewife 
prefers. 

The kerosene oil burners are easy 
to operate and automatically generate 
a gas that produces an intensely hot, 
blue flame. The burners are made of 
the best materials and can be instantly 
regulated. A glass tank in the rear 
holds a large quantity of kerosene, 
which flows perfectly through prop- 
erly proportioned channels. 

This combination has all the ca- 
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Reading matter continued on page 68 


pacity of a regular coal range and a 
three-burner oil range, yet takes up 
no more room than a coal range with 
reservoir. The company makes this 
range with a choice of nine different 
high closets. 





Favorite coal and oil stove 


The coal part of this combination 
is full size and well made. The top 
is large and perfectly fitted. The 
covers and centers are deep seated 
and arch ribbed. The flues are extra 
large. It has a guaranteed baker. 
The company offers a choice of a sec- 
tional fire box for hard or soft coal 
or a brick box for hard coal. An iron 
coil water front with 3%-in. coils can 
be furnished. 

Illustrated literature covering this 
company’s wide line of stoves and 
ranges will be mailed to dealers upon 
request. 


‘*Big-Bang”’ Safety Cannon 
The Toy Cannon Works, 901-915 
Cherokee Street, South Bethlehem, Pa., 


is featuring the “Big-Bang” toy can 





“Big-Bang” artillery field cannon 


non which gives a loud report and }s 
absolutely harmless, safe and sane. 
The cannon is made in three differ- 
ent models, namely, the Artillery 
Field Cannon, which is made in three 
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Save Your Store From Fire 


Every building in your locality is a menace to the safety of your 
own establishment, as well as the establishment of your neighbor 
if it does not have fire door protection. You can serve your com- 
munity, protect your own interest and the interests of others, by in- 
stalling in the buildings of your district 





Richards -Wilcox 


Automatic Fire Doors 


a a 


and Hardware 


Inspected and labeled under 
direction of the Underwriters’ 
Laboratories, Inc. Confine 
fires to small area. Reduce 





insurance premiums. 





thihvw «4 bh 





R-W Gravity Sliding Fire Door—Flat Track Style. 


Not only that, but you 
will secure for yourself a 
nice profit on the. fire doors 
and fixtures you sell your 
customers. 


Garages, machine 
shops, foundries, boiler 
works, department stores, 
mills, office buildings, 
schools, factories — build- 
ings of any character 
where dividing walls leave 
doorway openings—offer 
you an opportunity to sell 
Richards - Wilcox Auto- 
matic Fire Door Hard- 
ware. 














Go OUT AFTER more of this 
business—we know the results 
will surprise you in more ways 
than one. R-W Swinging Automatic Fire Door 





The R-W line of Fire Door Hardware is illastrated and described on pages 
148-189 of R-W catalog No. 12; pages 164-211 of R-W catalog No. 16. 


RichardsWilcox Manufacturing (0 [aise 

















ee AurorRA, ILuinois, USA. Hemeeerrrny wo 
Gaus Richards-Wilcox Canadian Co,Ltd.London Ont. pe qirsoc 


“A hanger for any door that slides” paren... 
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sizes, the Major Defense and the Jun 
ior Defense. 

Each “Big-Bang”’ 
mounted tilting cannon 
metal, well constructed and 
fully finished. It is designed to last 
for year The can be 
ated by a child of six with safety. All 
that is necessary is to open the breech, 
fill the charging measure from the 
ammunition the breech 
shut, touch the ignitor, and the can 
non off with a bang. 

The ammunition is just plain, ordi 


cannon uses a 
body, all 
is beauti 


cannon opel 


case, slam 


nary water (in the hollow axle) and 
pulverized “Bangsite,” which is sent 
with each cannon in the ammunition 
Case A new supply can be heught for 


fifteen cents per can. It can’t explode 
Even a 
the 


. case 


lighted match will not 
the 


ignite 
‘Bangsite” in ammunition 

The cannon will neither set fire to 
tissue paper nor burn the skin. The 
Artillery Field Cannon retails from 
$1.75 to $5.00, the Major Defense at 
$2.50 and the Junior Defense at $1.25 
Illustrated literature and trade prices 
will be mailed to dealers upon re 
quest 


‘‘Neverluce’ Sash-Skids 
The Vulcanized Spring Products 


Company, Bellefont, Pa., has recently 
introduced “‘Neverluce” sash-skids de 





SILENCE YOUR 


_ WINDOWS! 
“NEVERLUCE"’ 


SASH-SKIDS 


kly placed 


lhe) ulcanite Spring-Prod ucts (a 


Hollofonteo MUSA 





’ sash-skid 


signed to be installed on the window 
without removing window-strips 01 
even raising the sash. 

Ordinary window takes 
one for each corner of the sash. 


size four 
skids, 
Iixtra large windows require six to 


each sash, three to a side. Four win- 


dows will be amply protected with 
two, one to each side in the center of 
the sash 


The sash skids can be placed either 
outside the window. On 
side placed, they press the 
sash strip on the opposite 
shutting out the cold and 
dust, stop any rattling or noise and 
saves fuel. The “Neverluce” are made 
of steel and proof against rust. 

The company is offering the trade a 
card containing four sash skids which 


inside or 
whichever 
sash to the 
ide, thus 





retail for ten cents, with full direc 
tions on the back for applying the 
skids 


Goulds ‘‘Hi-Speed”’ Pump 


The Goulds Mfg. Company, Seneca 
Falls, N. Y., has lately introduced the 
“Hi-Speed” pump especially designed 
for the home and farm water supply 
which has several interesting new fea- 
tures. 

All have been eliminated, 
thereby making the pump absolutely 
quiet and smooth running. The pump 
operates at a speed of 500 revolutions 
per minute. This allows the pump to 
be belt driven from either electric mo- 
tors or gasoline engines with only a 
slight reduction and consequently with 
a small pump pulley instead of the 
extra large pulley usually required. 


years 





‘Hi-Speed” motor-driven outfit 


The “Hi-Speed” pump is self-oiling. 
The bearings are fitted with ring 
oilers of the type used upon expensive 
centrifugal pumps. These rings hang 
on the shaft with the lower part im- 
mersed in oil. When the pump shaft 
revolves the ring also turns, carrying 
the oil to the shaft by eohesion, keep- 
ing it constantly lubricated. The 
shaft bearings are also fitted with 
renewable bronze bushings. 

The crankshaft is counterbalanced 
to insure smooth operation. Each 
pump is fitted with an air cock, mak 
ing it suitable for either open or 
pressure tank water systems. 

This pump will lift water 


against 


Hardware Age 


Illustrated literature and __ prices 
will be mailed to dealers upon fe. 
quest. 

Crescent Catalogue 

The Crescent Mfg. Company, 1249 


Reade Street, New York City, has re. 
cently published a 48-page catalogy 
for 1918, featuring its line of 
chanie tools and motor boat supplies 
Among the items shown are horse 
clippers, hack saw frames, plastering 
trowels, cement workers’ tools, screw 
drivers, hammers, pliers, wire springs 
motor boat accessories, etc. A copy 
of the catalogue will be mailed to the 
trade upon request. 


McLaughlin Catalog 


The McLaughlin Company, Incor- 
porated, Brockport, N. Y., has re 
cently issued an attractive illus‘rated 
catalog containing 28 pages, featur- 
ing a wide line of tin, stamped, gal- 
vanized iron, copper, enameled and 
aluminum wares. The company, which 
is not quite one year old, has a large 
factory up to date in every respect 
and equipped with the most modern 
machinery. Its patterns, styles, etc., 
are the very latest. 

Among some of the items illustrated 
in the catalog are dairy and water 
pails made with one A charcoal plate 
with two rivet reinforced ears, capac- 
ity from ten to fourteen qt.; strainer 
pails made with 5A charcoal plate 
and a square strainer on the breast, 
capacity 12 to 14 qt.; aluminum gal- 
vanized wash tubs trimmed with gree: 
bands, stiff handles, wooden grips and 
wired with 5/16-in. wire; extra heavy 
aluminum galvanized cement pails 
trimmed with red bands, capacity 14 
to 16 qt.; extra heavy red band alum- 
inum galvanized kerosene cans with 
tinned faucet or breast, capacity 
gal.; extra heavy painted red alum- 
inum galvanized gasoline cans, made 
in 5-gallon size with a l-in. screw cap 














1 part of the 


100 feet of elevation at the rate of 
three or six gallons per minute ac- 
cording to the size selected. 

The “Hi-Speed” pump may be had 
combined with some 13 different out 
fits, both electric motor and gasoline 
engine driven. The motor furnished 
may be either direct or alternating 
current and for 110 or 220 voltage. A 
32 volt direct-current motor adapts 
the outfit for use with farm lighting 
plants. 


VUcLaughtlin line 


and also in 1 gallon size with a '2-In. 
screw cap. 

A copy of this catalog and _ prices 
will be mailed to dealers upon request. 








“The ‘New Goods’ sec- 
tion of HARDWARE AGE is 
very instructive.’’-—Rob- 
ert A. Randall; Newport 
R. [. 
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“Keep your seat and press the button.” This un- 
locks the doors and folds them back clear cf the 
opening. The “Electromatic” Type Ten-Twenty 
is attached to the regular light circuit and never 
fails to operate quickly and easily. Cost practically 
nothing for maintenance. Simple and easy to install. 
Can be used on any opening not to exceed 12 feet 
in width and where head room is 16 inches or more. 
Complete outfit shipped mounted on timber ready~ 
to attach to wall over opening. 


Send specifications, giving distance between door jambs, 
distance from top of door to ceiling, wall construction, 
whether light circuit is alternating or direct current, and 
our Engineering Department will work out details. Illus- 
trated and described on page 9 of our new general catalog 
No. 85. If you do not have a copy, send for it today~. 





DOOR HANGERS AND TRACKS, SPRING HINGES, ROLLING 
LADDERS, GARAGE DOOR HARDWARE, FIRE DOOR HARD- 
WARE, OVERHEAD CARRIERS, HARDWARE SPECIALTIES 





Type Ten —Iwenty 














DEALERS 


THIS IS YOUR 
CHANCE TO PROFIT 








There is a vast market for 
the ““Electromatic” in gar- 
ages. Every public garage 
is alive prospect. A garage 
owner once informed of 
the “Electromatic” will 
readily see that it soon 
pays for itself in time, heat 
and convenience. With a 
little effort on your part, 
this will develop into a 
worth while proposition to 
you. Interesting margin on 


all orders. Write for details. 








ALLITH-PROUTY CO., pDanviite, i., v. s. A. 


SAN FRANCISCO 


BOSTON CHICAGO NEW YORK LOS ANGELES 





PHILADELPHIA 
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Notes of the Retail Hardware Trade 


purchasers of tne 
Johnson, request 


children's vehicles, 


Ingram 


ture of J. J 


RUSSELLY , Al Bonds & 
ire and turn 
Buggy 
crockery and glassware, cutlery, 
niture department, galvanized and tin 





stock of the har 


on the following whit 





fishing tackle, fur- 
t hammocks and 
kitchen 
mechanics’ tools 
cook stoves, 

silverware, 





tent heating stove irdn beds, ki cabinets 


housefurr hings, linoleum, lubricating oil 
and glass, rang 
machines, shelf hardware 


paint oils Varnishe and 
sewing 


Ss, games and washing 


refrigerator 





goods, machines 





sporting 
MT. STERLING, IL! tjrockman & Hughe ire 
Brockman, Hughes & Hughe The new owners will remodel 


room 


uccessors to 





the sale 
FULTON, IND The Fulton Imp 


been sold Amos |! 


lement & Hardware Com 
par Durbin is the new owner 


moved to 
Lincolnway East 


Son have 


MISHAWAKA, IND Cc. L. Barnard & 
: quarter it 118-120 


nmodiou 


ALGONA, IOWA W. KE. McDonald has started in the im 


plement busine here, carrying a stock of belting and pack 
plemet i 

ing, cream separator gasoline engines, heavy farm imple- 
ment wagon and buggies, lubricating oil and washing 


machines 


MANCHESTER, Ka? W. © Reimer, who recently opened a 
harness store, requests catalogs 

BELLE PLAINE, MINN The stock of J. H. Stratton con- 
sisting of a line of baseball good rockery and glassware 
fishing tackle, heavy hardware, poultry supplie mechanics 


washing machine sporting goods, et has been bought 
Vinkemeier 

KXVELETH, MINN John Aho has 
his partner in the Eveleth Hardware 


will take place in the 


tools, 
by Ernest 
interest of 
Pierce 


purchased the 
Company at 414 
No change firm name 


MiINnNN.—4J. J 


Street 


LAKE CITY, Volimers & Co., dealing in hard 


ware, ete., has dissolved partnership J. J. Vollmers will 
continue under his own name 
I,ANESBORO, MINN.—The hardware busine formerly con- 


ducted by A. P. Qualey & Son is now owned by C. P. Glasrud 


Schriner has bought the 
Bros 

Thompson has taken over the 
which he will continue under 


NEW RICHLAND, MINN Henry C 

mplement business of Christianson 
OpIN, MINN Ikkdward W 

hardware stock of Peake & Co 

his own name 

Fechter has 

with his stock 


Henry 
who will combine it 


Repwoov FA.L.Ls, MINN disposed of 


his stock to W. T. Wilcox 





of automobiles and farm implement Catalogs requested on 
automobile accessorit baseball goods, belting and packing, 
buggy whips, builder hardware building paper, churns, 
cream separators, cutlery, dairy supplies, dog collars, elec 
trical household specialties, fishing tackle, gasoline engines, 
hammocks and tents, harnes heating stove heavy farm 
implements, heavy hardware, home barbers’ supplies, kitchen 


lubricating mechan- 


kitchen housefurnishings 
ic tool paints, oil varnishe and glass, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, silver- 


and washing 


cabinets, ous 


sporting goods, tin shop, wagons, buggies 


machines 


ware 


SHELLY, MInN.—T. J. Grosfield’s interest in the firm of the 
Shelly Hardware & Implement Company has been bought by 
Theodore Swatstad covering the fol- 
lowing bathroom 
fixtures, belting and packing, bicycles whips, builders’ 

‘ | churns eparators, cut- 
dynamite, furnaces, furniture 


Catalogs requested 


Automobile accessorie baseball goods 
les, buggy 
hardware, children’s vehicle cream 


lery, dairy supplie dog collar 


department, galvanized and tin sheets, gasoline engines, ham- 
mocks and tents, heating stoves, heavy farm implements, 
heavy hardware, iron beds kitchen cabinets, kitchen house- 
furnishings linoleum, lubricating oils, mechanics’ tools, 


paints, oils, varnish and glas plumbing department, pumps, 


range and cook stoves, ewing machines, shelf hardware, 
silverware, sporting goods, tin hop, wagon buggies and 
washing machines 

BUNCETON, Mo The Hawkir Hardware Co Inc., re 


quests catalogs on motor trucl 


PARKVILLE, Mo William FE 
store to C. A. Green 


Broadhurst has sold his hard 
ware 
WARSAW, Me C. E 
hardware 
MILFORD, NEI The 
is now owned by the F 


Puthuff purchaser of the J. A. Dice 


tock 
mplement tock of George C. Foster 


irmers Implement Company 





FREWSBURG, N. ¥ EF. E irn, a member of the firm of 
the Frewsburg Hardware (¢ IAN has sold his interest to 
Herve Harrington, who requests catalogs on automobile ac- 


fixtures, buggy 
whips, builders’ hardware, building paper, churns, cream sep- 
cutlery, dairy supplie 
engines, 


cessories, baseball good bathroom bicycles, 


arators 
line 


, fishing tackle, furnaces, gaso 


hammocks and tent harness, heating stoves, 


heavy farm implements, linoleun lubricating oils, mechanics’ 
tools, oil cloth, paints, oils, varnishes and glass, poultry sup 
plies, prepared roofing, pump range and cook stoves, refrig 


shelf hardware, silverware, 
buggies and washing machine 
NEWFIELD, N. Y George A 


a hardware store here 


erators, sporting goods, wagons 


Gardner has recently opened 
JAMESTOWN, N. D The Jame 
has been incorporated with 


town Hardware Company 


i capital stock of $30,000, to deal 
in bathroom fixtures, bicycles, buggy 


ware, children’s 


whips 
churns, cream 


builders’ hard 


vehicles separators, cutlery, 


dairy ipplies, dog collars, electrical household specialties 
fishing tackle, furnaces, galvanized and tin sheets, heating 
toves, home barbers’ supplies, lubricating oils, mechanic 
tools, paints, oils, varnishes and glass, poultry supplie 


ranges and cook stoves, refrigerators, shelf hardware, silver 
ware, sporting goods, tin shop, toys, games, wagons, buggi¢ 
and washing machines The incorporators are Henry B 
Allen, president; Paul N. Allen, vice-president, and George 
W. Stevenson, secretary and treasurer Catalogs requested 

WatTrorD City, N. D The implement store of Olaf Lee has 


been sold Boe Brothers are the purchasers 


(‘ALUMET, OKLA Thompson Brothers & Sons have recently 
taken over the business of C. C. Thompson 

EDMOND, OKLA.——The L. O. Van Arsdell hardware stock has 
bought by D. N. McGowan, who has added a line of 
electrical goods and requests catalogs on crockery and glass 
ware, bathroom fixtures and electrical supplies 
OKLA The Taliaferro 
Started in business here 


been 


ELMORE CITY, Hardware Company 
has recently carrying a stock of the 
following, on which catalogs are requested: Automobile ac 
baseball goods, buggy whips, builders’ hardware 
building paper, churns, cream separators, crockery and glass 
ware, cutlery, fishing tackle, furniture department, galvanized 
and tin gasoline engines, harness, heating stoves, 
heavy farm implements, heavy hardware, iron beds, kitchen 
cabinets, kitchen housefurnishings, linoleum, lubricating oils 
mechanics’ tools, paints, oils, varnishes and glass, poultry 
upplies, prepared roofing, pumps, ranges and cook stoves 
refrigerators, sewing machines, shelf hardware, silverware 
sporting goods, wagons, buggies and washing machines 

FREDERICK, OKLA The firm of Carr & Pritchard, composed 
of J. A. Carr and A. H. Pritchard, has been dissolved. A. H 
ritchard will continue the business under his own name 

HARDWOOD, OKLA W. J. Engler has added a line of hard- 
ware to his stock of churns, crockery and glassware, cutlery 
fishing tackle, galvanized and tin sheets, harness, heating 
stoves, oil cloth, prepared roofing, ranges and cook stoves, 
shelf hardware, wagons and washing machines, on which 
catalogs are requested 


cessories, 


sheets 


WILLZETTA, Wm 


Cc. Meier. 


OKLA Jenkins & Co. have succeeded 

Hitcucock, S. D.—-The Hitchcock Hardware Company has 
purchased a hardware stock here, comprising a line of build 
ers’ hardware, cutlery, household specialties, gal- 
vanized and tin sheets, gasoline engines, heating stoves, heavy 
hardware, paints, oils, varnishes and glass, ranges and cook 
stoves, shelf hardware, silverware and washing machines 
Catalogs requested 


electrical 


McKENZIE, TENN B. T. Everett and J. C. Leach have pur- 
chased a two-thirds interest in the hardware firm of Wrinkle, 


Moore & McCadams The firm will hereafter be known as 
Leach, Everett & Co 
BONHAM, TEX The Chas. Davis Hardware Company has 


opened a store here, dealing in automobile accessories, base- 
ball goods, fishing tackle, builders’ hardware, mechancis’ tools, 
kitchen housefurnishings, ete 

ENNIS, TEX The Craig Hardware Company has been in- 
corporated with a capital stock of $30,000 by Mrs. E. E 
Craig and others. The firm will deal in automobile accesso- 
bathroom fixtures, belting and packing, buggy whips, 
builders’ hardware, children's vehicles, churns, cream sepa 
rators, cutlery, dog collars, fishing tackle, furnaces, galvan 
ized and tin sheets, gasoline engines, hammocks and tents 
harness, heating stoves, heavy farm implements, heavy hard- 
ware, home barbers’ supplies, kitchen housefurnishings, lubri 
cating oils, mechanies’ tools, plumbing department, poultry 
supplies, pumps, ranges and cook stoves, refrigerators, shelf 
hardware, silverware, sporting goods, tinshop, wagons and 
buggies, on which catalogs are requested 
ANTONIO, TEX The Heusinger Hardware Company, 
one of the oldest retail and wholesale establishments here, is 
now under new management Edward W. Heusinger, only 
surviving son of the founder, is president, and John H. Har- 
rington, secretary and sales manager. The capital stock has 
reduced from $50,000 to $25,000. The concern has dis- 
posed of its implement branch, and eliminated several other 
lines heretofore carried 

WILLS POINT, 
Company has 
McPhail, H. P 

DAVENPO 
in the business of R. P 


ries 


SAN 


been 


TEX 
been 


The Liberty Hardware 
incorporated by H. L Ly 
Clack and others 


& Furniture 
Brand, D. S 
The capital stock is $10,000 
Denson & Son have bought an interest 
Cassels, and the firm name has been 
changed to the Denson and Cassels Company 

HUNTINGTON, W. Va The Seaman Implement Co., Inc 
has recently been incorporated, with a capital stock of $20, 
000. G. I. Seaman, A. M. Umstead, Tell McDonald, Clinton 
Shock and K. M. Hunt are the incorporators 

BoOYCEVILLE, Wis Olbert Bros. are purchasers of the im 
plement stock of the Boyceville Store Company 

STEVENS POINT, WIs Joseph J. Bogaczyk, doing both a 
wholesale and retail business in automobile accessories, belt- 
ing and packing, buggy whips, dog collars, sporting goods 
wagons and buggies, requests catalogs 

SuRING, Wis.—The Suring Hardware Company has bought 
the hardware store of Edward Wegner. 

WAUZEKA, Wis.—F. B 
of automobile 





Kedl is the new owner of the stock 
accessories, belting and packing, lubricating 


oils, etc., of Hazen Bros 
Reading matter continues on page 72 
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Carafe No. 2822 $7.00 





UNIVERSAL 


Vacuum Bottles and 
Accessories 


may be sold all the year ’round. Just 
now you can sell bottles along with 
skates. Never fail to suggset to a work- 
man who may be purchasing tools that 
a UNIVERSAL Lunch Box will serve 
him a home-cooked lunch with a piping 
hot cup of coffee. 





ASK FOR VACUUM BOTTLES 


a” 
{UNIVERSAL} 


BEARING THIS TRADE MARK 

































Running Board Pump 


The Corcoran Mfg. Company, Cin 
cinnati, Ohio, maker of radiators, 
fenders, tool boxes, tire pumps for 
Fords, has recently developed a new 
running board tire pump, known as 
the “Peerless” No. 20. It is made of 
all steel stampings, and as no cast- 





Running board tire pump 


ings are used it is claimed to be abso 
lutely unbreakable. 

The cylinder is made of one piece 
and is seamless. The pump is finished 
in all black japan baked on, with the 
cylinder finished in red. 

The pump comes complete with 
gage, if ordered, 90 in. of hose, and 
a clamp to fasten on the running 
board. The handle folds and the en 
tire outfit will fit in a small tool box. 
Each pump is packed in a carton, 24 
cartons to a wooden case. The com 
pany guarantees the pump for the 
life of the car to which it is attached. 
It retails for $3.50 without the gage; 
$4.25 with the gage. 

Illustrated literature and trade 
prices will be furnished to dealers 
upon request. 


Heavy Duty Plug 


The Tungsten Mfg. Company, Mar- 
shalltown, Iowa, has recently brought 
out a new Tungsten heavy duty plug 
especially adapted for tractors, trucks, 
etc. 

The plug is designed with an ex- 
tra heavy one-piece nickel alloy stem, 
which will stand exceptionally high 
temperatures without corroding or 


warping The sturdy insulator is 
seated both above and below in heavy 
annealed copper gaskets, 
cushioning it against the tremendous 
force of repeated engine explosions. 
The plugs are all packed in litho- 


asbestos 





Tungsten heavy duty pl 


graphed metal containers, affording 
a handy package for the motorist to 
carry extra plugs in his tool box. 


Electric Clock 

The Connecticut Clock Company, 
929 Singer Building, New York City, 
has brought out the Connecticut elec- 
tric clock which winds automatically 
from storage-battery or dry cells. An 
ordinary flashlight will operate it. 

The clock contains a seven jeweled 
compensated movement which is so 
mounted that it is not affected by 
vibration. The case is extremely com- 
pact and is fitted with the Connecticut 


72 


lock ring which prevents it from jar- 
ring loose, and the use of unsightly 
screws is eliminated. 

The Connecticut clock is designed 
to meet the discriminating taste of 
the motorist, yachtsman and aeronaut 





Connecticut electric clock 


and is finished with a 2-in. black or 
silver dial and is fully guaranteed for 
one year by the maker. The price is 
$15. 

An illustrated pamphlet will be 
mailed to dealers upon request. 


Speedometer Catalog 

More complete than ever before is 
the new Corbin-Brown Speedomete! 
catalog, recently issued by the Cor 
bin Serew Corporation of New 
Britain, Conn., the universally known 
manufacturer of the Corbin duplex 
and Corbin two-speed coaster brakes, 
motorcycle band brakes, front hub 
and screw products of every descrip 
tion. 

The thirty pages of this catalog ar¢ 
crowded with much valuable infor 
mation concerning the numerous mod 
els as well as all data covering th: 
latest devices used in conjunction wit! 
the Corbin-Brown. 

The book is profusely illustrated 
with clear photographs showing th« 
Corbin-Brown and its parts in ever} 
possible angle, thus enabling th« 
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The 
ALLSTILE ASSORTMENT 


of GOGGLES 


Goggles Sell in Direct Proportion to the Prominence of Display 


Our display cases are designed to attract customers who 
come into your store. Place these displays in every con- 
spicuous position. Ghey are attractively finished, wood- 
grained metal with glass front. 











Display Case Free 


LO SHELL ae p< ae ci : 
The Tesh inf Mt : q) The New Ideas 


All together. 


€ A Complete Line 
In Ten Numbers. 





( A Complete Stock 


in Two Dozen. 


14] A Goggle At Every 


Popular Price. 





Stock carried in rear of case. Full size of display is 14 x 22 inches 


ALL PRACTICAL STYLES, SHAPES AND COLORS TO FIT EVERY FACE 





PIN THIS ON YOUR LETTERHEAD 
Send Allstile assortment containing 24 goggles retailing from 50c to $2.50. 





There are 4 Pair retail at $ .50 Dealer gets $34.00 

There are 2 Pair retail at .75 Dealer pays 18.18 

There are 3 Pair retail at 1.25 —_—— 

There are 6 Pair retail at 1.50 Dealer profits 15.82 

There are 5 Pair retail at 1.75 and gets | 

There are 2 Pair retail at 2.00 a permanent show case and six 

There are 2 Pair retail at 2.50 colored displays fit for any store. | 
| My Jobber’s Name is.......... sn ses snl Spe Sad ge Taare AERA ey tes ee | 
| Sih 35d pce ak ies eA TSS we RAO ERE A ela 





Goggle Manufacturers 
438 BROADWAY NEW YORK CITY 
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reader to see at a glance those fea- 
tures of strength and importance that 
deserve his consideration. 

One of the most interesting features 
in this catalog is the description of 
the Corbin-Brown flexible shafting. 
It is stated that this exclusive type of 
shafting overcomes the faults gen- 
erally found in flexible shaftings. A 
succession of eye and solid links gives 





Corbin-Brown Ford speedometer 


a smooth bearing, minimizes friction 
and insures smooth running. The pe 
culiar qualities of the lubricant used 
in the casing in which the shaft is 
enclosed prevents freezing and stick 
ing in cold weather. 

From cover to cover it is an inter 
esting, carefully considered catalog, 
which should prove of value to all 
who use or are contemplating using a 
speedometer. The Corbin-Brown is 
made in models for motorcycles, 
trucks, automobiles and a_ special 
model for Ford cars. 

A copy of this catalog will be mailed 
to dealers upon request. 


New Ford Brake Shoes 


The Adamson Mfg. Company, East 
Palestine, Ohio, is featuring a new 
brake shoe for Ford cars, unlined and 
lined. 

The shoes are made accurately and 
guaranteed to fit the car properly. 
The faces of these shoes, which are 
in contact with the expanding cam, 
are hardened, preventing excessive 
wear at this point, and adding mate- 
rially to the life of the shoe. This 


brake shoes, unlined and 


lined 


Adamson Ford 
also causes the brakes to operate more 
freely. The shoes are said to be made 
of the finest grade of iron, having the 
best wearing quality. 

The Adamson lined brake shoes are 
faced with the best grade of brake 
lining, having wire insertion. This 
lining is securely riveted to the shoe, 
which has all the good qualities of the 
unlined type. Illustrated literature 
and prices will be mailed to dealers 
upon request. 


Fulton Catalog 


The Fulton Co., 1910 St. Paul Ave- 
nue, Milwaukee, Wis., has just sent 
out a new catalog for 1918 covering 
a wide line of high-grade automobile 
accessories, including bumpers for 
front and rear of all cars, Ford tire 
carriers, Ford steering wheels, cut- 
out outfits, cut-out pedals, foot ac- 
celerator outfits, spark plugs, warn- 
ing signals, etc. 

The catalog contains 48 pages and 
is profusely illustrated. A copy will 
be mailed to all dealers upon request. 


Automatic Trailer Hitch 

The Troy Wagon Works Co. of 
Troy, Ohio, has placed on the mar- 
ket an automatic hitch for Troy trail 
All that the operator has to do 
is to release the hand lever and part 
the jaws, then as the truck backs 
slowly, steer the connecting bar into 


ers. 





hitch 


trailer 


Troy automatic 


the apron of the hitch from an angle, 
which will guide it into the jaws and 
trip the lock, completing the coupling. 
To uncouple the operator simply 
raises the hand lever and .the truck 
pulls away. 

When the coupling is made, as the 
jaws close in front, they open in the 
rear, which allows the hand lever to 
drop and throw a lug between the 
jaws, so that it is impossible for them 
to open and release the connecting 
bar until the hand lever is raised by 
the operator. 

The hitch is strongly made, the 
main casting being malleable iron and 
the two jaws cast steel. Each part 
is carefully machined and assembled 
so that there will be no rattle or lost 
motion. 

Illustrated literature and price will 
be mailed to dealers upon request 


New Windshield Cleaner 


The U-Auto-C Corp., 2156 
way, New York City, has a new wind- 


sroad 





shield cleaner known as the “Klear- 
Sight.” It is stated that one easy 
motion of the cleaner across the 





Hardware Ag 


windshield will destroy all rain, mig, 
or snow. It retails for $2. Trad 
prices will be mailed upon request, 


J & B Ford Specialties 


The J & B Manufacturing Com. 
pany, Pittsfield, Mass., has recently 
brought out a gasoline injector for 
Ford cars, a simple device which gel]s 
for $3.50, and is designed for priming 
the manifold of the engine with gaso. 

















J. € B. Gasoline injector 

line vapor and making easy the start- 
ing of the motor. The injector takes 
gasoline from a gas line and delivers 
a rich mixture directly into the intake 
ports of the cylinders. It starts the 
motor without excessive cranking, and 
does not flood the carburetor. 

The same company has also intro- 
duced a new spark plug shield, de- 
signed and constructed to overcome 
the unpleasant and annoying task of 
cleaning spark plugs in motors that 
are affected by lubricating oil accu- 
mulating in the cylinder above the 
piston, which is caused by excessive 
oil in the crank case, leaky valves, 
worn piston rings, scored cylinders, 
etc. 


The spark plug shield is designed 

















J. & B. spark plug shield 


to prevent .oil or carbon from enter 
ing the shank of the plug or coming 
in contact with the business end of 
the porcelain. It is but a minute’s 
work to attach this shield. 

The spark takes place within the 
shield, which protects the sparking 
points, electrode and porcelain from 
the burnt gases and oil in the cylin 
der. These shields, which sel! for $! 
each, are designed to be used in con- 
nection with Champion X plugs only 
Illustrated literature and prices will 
be mailed to dealers upon request. 











